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MR. GITTIN HINSUI : THE APPLICATION FOR COLLECT PERFORMING AND

MARKETING PROMOTION OF CLASSICAL MUSIC ON SMARTPHONE THESIS ADVISOR :
ASSISTANT PROFESSOR YOS VANEESON, DMA.

This research has the objectives for study the guidelines for creating an application for
collect the shows and promote marketing of Classical music. This research is Mixed Method Research,
consist of qualitative research and quantitative data research. Qualitative research came from 4
interviewees by in-depth interview as following; 2 Business experts from Start UP, 1 classical musician,
and 1 Application developer. Quantitative data research, researcher used 400 questionnaires to gathered
data analysis and statistics used in data analysis are Frequencies Distribution, Percentage, Mean, Standard
Deviation and perform hypothesis testing using one-way ANOVA. From the interview, the expert
discovered that the main problem to:create the application for collect Classical music shows are the
number of people in the target group is low because the marketing of Classical music in Thailand is still
not growing enough. However, this problem is opportunity to reach target group directly and covered.

For business, the obstacle is revenue that is not too high.

The Results of the quantitative data research showed that the questionnaires were
answered mostly by -male, aged 21-30 years old with income not exceeding 10,000 Baht per month,
student status who study in -Music. major and mostly play Woodwind Instrument and Brass instrument.
Most behaviors of these target groups have never purchased applications or buy additional functions.
The way to recognize applications mostly. from recommendations from friends or acquaintance.
Respondents from questionnaire are interested in-application that can collect Classical music shows for
receive news about Classical music. The most important factor ‘affects to selection the applications is
able to download from all operating systems, next is the display format of the application (Interface)

which is beautiful and comfortable for use.

When use 4P’ s Marketing Mix theory, the respondents gave priority to Product, Price and
Promotion but place is the first priority for them. When compare with the general data and the factor
which is affecting to choose application found different gender, different age, different occupation did

not affect in selecting an application.
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1. WWIRANEUEANITIATIBRANINEIANT (SWOT Analysis)
WWIRANEENGANTIULUTIAA (Customer Behavior)
LAANguiduUsEaNNIIAaR 4P’s (Marketing Mix)
LLmﬁqu‘HJj Systems Development Life Cycle (SDLC)

LA WS BMC (Business Model Canvas)

A

A =
NUIYNLNYIVDY
1.UUIAANGBYNITIATIZAANINBIANT (SWOT Analysis)
P a ¢ ¢ & A o . oa X
Y YHNNITIATIEAFNINDIANT NIDLIBNRNUNANFING SWOT Analysis bNATULIAN

[y = [

AN8n 519158 dalTsn un3 (Albert Humphey) arnuvinegdeuanunese 1Wuguilunis
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Y = = v ¥ a o

138 Ingnatiadendgnasaud o Iiiugunisvesussnninaysenaunistunily

Y

500 SuULsN LAgnANaMITEUUINIINUAIR VTN IADINITNALANYINITIUNUTE YL
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TilaumainasauUanadalaeni939 81U S UNIANNANNIUI02 L 5AREINR (Good) Wiaagls
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neug) SWOT dugnlasunisliedegraunsviaie nef ten3tds wsnusnw (2555) lananalidn

SWOT @8 NMTIATIERENNLINANDIANTIN 2 AU N9A18TU (Internal origin) Wagn18Uen

% ¥ a a 3

(External origin) La NI 1UAINULDILALITNANNILINADUVBIDINTADY1ILNATIIATIE

Y 1
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nsaunuessusuilenu Jgymaviindulueuian SWOT 4 azanunsaldiduuwimisduns
Avua Ideviad fMvuanagnsvessnnsiiininzay lngInseining1nswasauanuise
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a 3

A Y = a a [ a ¢ ¢
au I@IEJ‘VW]'N N0 AUUTUUN (2550) 1@ﬂa']'35']EJaSL@EJﬂL‘W3JLmlJ1'J F1ANIAINERANTINBIANT

o

aunsawuseanlagadl

1.1 UadsnnelussAns (Internal origin)
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CY a o £4 [ (3 % £4 o A a &£ 4
Ungshadnludesufunagnsnisaainlnadenndesuasneteurinlamavassailiinduly
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(%

waglilotuINuINAUITBIULLET SWOT Analysis ABNITILATIZAANTNLINADUVDS
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a A ! ¥
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YonennanduiienazinluiauidaiunagndidegnaelUle wu wonndindusiusiunis
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NSNS I YUINITRARNIUDINULD
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a

LONNALATUTIUTINNShER LAz duLaSun1snaInnuninatadn udsinquiuslaaly

eX2p
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Ton1d (Opportunities) n153tAs1zsidadanieusninadafiiaonalsslevdliy

LenWALATUTIUTINASUAR AT LA INIRAIAAURTAaNaAN wazilonsiuislontadas

anunsafasdentesnsiiagyhnmananld wu lulssmelnesslifiuonmdinduifsiil

vmnguslaadensanuazainavisainuenndiaduiziifiowd wonmalntuideafinou
landlifuguslan

AdI'SLQJA

aUds3a (Threats) Wun1siwsizvtadenisuandedsnnalminainueindiuinly
N15AS19USTITONNALATUITIUTINNITHANILALALASUNITAAIAAUASARIARN LU NN
LONNALATUIIUTIUNITHAAILALAILASUNNTHANNAUAS ABEEN 191U UsEUNdluNSIN97Y

Wannennainduvsenislasauennainduiinouti e
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LAgNATBINITAATIENANINEIAGBU(SWOT Analysis) Hagvilvimuinennaindu

= < A o = ! = o = d' ¥ = i
nywiandaiednw niudagsueddn nsruddemaiierting nuiisguassaite
nanideazg Ak nnatatudauIsaivuaian1awesiikenndiaduitnisiauily
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2.wgAnssuguslaa (Consumer Behavior)
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a = v a

v Aa v a = Y a 2 3 o o a
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a ¢ =2 oA 1 A o §g vy a v a 2 v A4 o 9 v
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(Peter, Pual J. and Olson, Jerry C 2001) Tne g9 Solomon Micheal R (2013)
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M137 2 B5UILNTIATIZINGRANTIUEUTLAA

AN BWS ua: 1) AABUNAFINENIIU (70s)

1 \eadusarmdunan (Who is targes market 7) | - #neausngsudiauniy (Occupants) nrsdu
1) trranemant 2) glimasf 3) Bfnen
4) nofnsrumant
:Qu'é’.na‘fina:'.: (What does the consumer = al?éuﬂﬂﬁ‘&m”ﬁﬁa (Objects) 3:?!;'_31}?
A
2

bw?) sinsnafindueifiZodemsanand®
- - d - :
')Tﬂﬂ:;ﬁf:"ﬂ'.liﬂluﬁﬁ’fri"r FEATIHURNFEN

wilendngussiy

3 virlufutlnefede (Why does the consumer | - Amguszasfluntsde (Objectives) fitlnels
bwy?) fudnfienuswnndsiniesseifiuinnig

uazddsinen Sededneqfaledufifining
dengPnssunisle

4 pefidruindlundinfuiee (Who patticipates | - unumessngusite 9 (Organizations) fiszil

in_the buying?) Evinasensle
5 #uitnafede'a (When coes the consumer | - Temiatunisda (Occesions) Wu BeludruBeu
buwy?) el wistrwgnialeeed Tonafio

wiemeniadusndsing 1

6. £uittnaBaflluy (Where does the consumer | - demswiTauuss (Outlets) fdttaaGiunly
g
buw?) s
AL RN
7. tritlnadendinle (How does the consumer | - fuseulunisisfulede (Operation)
buy?)

.24' Y a a & = a Y = vy
N : Gla']ﬂsﬂaﬂaUiIﬂﬂLLaSWﬂG]ﬂiﬁllﬂ']i‘?]a, LUINNLUD 14 Wﬂﬂﬂfﬂﬂu 2560, L?J']ﬂ\‘il@ﬂ']ﬂ
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v ot v = a DN & Yo a a P v =
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2.4.2 aseunsy Wunguifianuddgiigaifidvsnaseduslaa dnnisnain

msisannguidundnuinniinisiansansieynaa

2.4.3 UNUMLALANIUE nauyARaNladNAgITesiurAIeNgl Lazasdl

d‘ ! U 1 1
unumiwanasiulUluusiaengy

2.5 Yadgiamzynna vueds nsdndulavesiwaunnd1eiuainauands

A9 )URdKTR LU g e 21T NsAnw [Wudu

2.6 Yadun193ninegn nsiaendeveusiarynnadedadenisdnineiusenouniy
u593¢la N353 ANLTe LInAR YAGNAN WazkuiALAnveY Bunalailanmvuald 5

[

seuBBenelgeial
2.6.1 ﬂ?’]ﬂiﬁ’]L%R]L‘ﬁ@ﬁﬂﬂﬂ&jlﬂ’mu’lﬁl (Self-actualization)
2.6.2 ANUABINITENYBY (Self-esteem Needs)
2.6.3 ANUABINTYNNEIAL (Social Needs)

2.6.4 AUADINITAIIUUADANILATAINITUAS (Safety and Security

Needs)
2.6.5 ANUADINITNNAEATN (Physiological Needs)
2.7 Tumpunisinaulavede nda jusewna (2545) Wiuuseanidu 5 Tuneu Al

2.7.1 yausuAIMABINS (Need Recognition) Aon1sandulageveiuilng
Anduleduilaainanudesn1sndndu (Need) wu audesnistunisiuuseniuemns
w3019 duANfeINITIEAUES (Want) 1wy n1ssurnlavandainliiAnainudeanis

wiogntlsinuaudainisdudtuensaziinlywiliginszuiunisdndulade wu gous

wazsnglalinedmiunnudesnisvesuilan

2.7.2 haumadean (Identification of Alternatives) aztdunszuIunis

ABU19INATTEBNTUAINABINTT IALALUAIMIAUATIATINUAIUABINTVRIHUITLAANIN

[
Y

Nanneunvzdindulade 1y Henns1dun 511 anunininning



17

2.7.3 Usziunnaasn (Evaluation of Alternatives) L8110 1SwaI99N

a YooY

a Yy v a ° a a a v « Y = a 1%
NILABNLLAT HU?IQV’V’USVHﬂ']iLU?EJ‘UW]EJUﬁUQ']‘WWUL@Ql@‘VHlHIﬂEJL'UﬁEJ‘UL'WEJ‘U Vam Vanay

YDIAAZAIAUAT LD IINUANULANNZEN

2.7.4 n159mnaula®e (Purchase and Related Decisions) Liaa@1u1504@00

[y o

AuANNTINUANNABINITUINTZALALEY ALingnIeutunsind ulate Fearseysessden

YBNANAIAUAT LU @DNUNINTINUY FTN1TT158R8U &

2.7.5 WgRng3unain13%e (Post - purchase Behavior) awtlutunouluns

' vy v a

Usziliunuawazysslovivessidumnguilnaladndulagenn Jesiinadinisdndulaly

Y

a & a v o & & o )
nsidendeduritug Tuassioly swninisvendulinsaUn

INNBTUNYUIT AL NS IBNNALATUSIUTINNISTLEAIAUAS AL NNSELATUAUAS

[

panadn Ingudmnefenguiilanasraiadn Jedwlnilunasraradnoziidnvasdu

Aullonguasiigiug Feednoglungu Lower-Upper liosanidunguiiidasnisniny

]

1% '
ISP IS

aganaune Wnenguildiunnnagiinsfmiaunininy wavidlornisinseilimsuiisning
soinsuarYgyvAvziiludssyndnunisadanenndeduiionouauesnanufeansves

' =
nauAumanilla

3.LUIAANHHHIUUIZAUNNIARIA (4P Marketing Mix)
WUIAANG ¥ AIUYTEANNIINITAAIA (4P’s Marketing Mix) gnAnAuTulag Hady

menwaas (Phillip Kotler) lng daunUsnseasdussneunimuaulaiualunisnisdnduladouas

afiuaunisnataienauaueImuiane lavesuslaailddunuazusnisvesduaiug

[
= a a 4 ¥ 1

nsenseAuliguslaadein1susianduaunnisdy A9n155503gRoasedIuyssay

]

1

N13NAATMUITANFBNITINMNUNAENS (FTI5504 LT3N 35-36, 2541) FepaAUTenaud

AvAulAd 4 Usean lawn ndndel %38n15U3013 (Product), 5181 (Price), Yaansluns

[

AIMUNe (YaannalunsInuUIe), NsaEsuN1SAane (Promotion)

3.1.0AnNM9 (Product)

a_a Y] A & I3 2 a o ¢ <& s s
nngsnadladeusniiluesdusznauendnsiudl (Product) oaLa Jedanosuazd

wauduliaIuLe1i97 FuAAausnelangssna LenauauaIANUI NI UNSoAIUADINIT

9

Y O &

YosgnAtiinANianaly Usenaume Amduiale (Tragible Product) Hunfeduanig
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el wagdudalila(intragible Product) 11 AaNIN A1EUAT USNIT wazeldes

a v

Y035V NARSnI1luduA1 USNT @auN yARanseALAN TnevsRedinuanye

q

(% a v s

tyAe AmNw (Quality) Tusiudsnisldnu Fujvigsisagdesnagnsunldivaumuay

Y 9

an

e

Y = 1

U3N136all Tnensivuadnasldnagvslasesdlafadadewmant

3.1.2 AULANAI9UBINEAR (Product Differentition) 58RI 1L LANA TS

N19N15HUTU (Competitive Differentition)

[
4

3.1.3 2aAUTENBUVBINTISHER (Product Component) Wy Uselagitugiu

[

sUdnual AN NTUTTANU ATIFUAY a7

3.1.4 NMIAIAUARILRUIRARA 9l (Product Positioning) tIun1seeniuu
a o o = ¢ i 9] a o ¢ Y A PN ] ! a =
nandaulaeladanguan Inandnduriavsesdidnuaeilanau wanduazdossnluis
1 Y a g i Vo
naugnAmmdunguthvuieladaiau

[ 6

3.1.5 MInaUIanA e (Product Devolopment) el ianA asiiidnwue

[
Y

Tnal wazUSuugabinau IngdansaadafiangugnArmlungudmuneifionsvauesniny
AOIN1TVDIQNALARTUL

(% ¢

3.1.6 nagusiieIfudINUsEaUNERA 9l (Product Mix) waganendng e

(Product Line)

3.2.57a1 (Price)

3 ¢ s v U ° a a4 a A a
LA LY A 'JaaﬂLﬂaiLLagﬁLL@UlmVﬂjqﬂJﬁﬂJqﬂlﬁ'}q IUIUNUNRIDEIDUS] NUAIY

o @ v i A Y a o ¢ A = i a o I3 a .
ﬂqLﬂum@ﬂﬂqﬂLwalmﬂwamﬂm% NI Mmamﬂmm%aﬂwaMﬂm% IﬂﬂLﬂﬂﬁ’]ﬂq (Price) ¥

1%
= £

a X Y] A a o ¢ & & | Ay a a a ]
LARYUNAINNUNANN N (Product) YU @Quuf\]gLUUIUE‘zl'JUWQUiIﬂﬂﬁ]%L‘Uﬁﬂ‘UW]E’J‘Uigﬂ'ﬂ'm

AMAYBINARsTel (Value) uaz 51A1 (Price) InadnnnAnganinsianguilaafazdndulade

Y

[

studadunagnsvilanddgunn Tnanistvuanagnsenusimsssdiied

3.2.1 AUANLATU (Perceived Value) Tuangnueignen #4ieaiansanig

(%
6 o

gaUTUVDIANAN IUAMANYDINEAT N IGININTIAKNEN T
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3.2.2 funuuazAlgieiiedlles Aeladeiidmunsinlaggainauyuves

[
&Y

ganatuelneuUseandu 2 Ussinnde

1w

- AUNUAT LU Asasnineu A1 Tangunsal

- AUNURULUT WY AdngesnemeIuIa ALdemesnge

pd)}

3.2.3 NMSHUITU ABUITNANYUALINUANINAITARIAVDINAHN A EUNT

Ly

anvauzadraiuluvaeiu lngazdesadanmdnvalliiiuiindadusivesuiem Jaue

-}

(Value) aanduaziis1nn (Price) fivni

3.2.4 Yaduduq Wy anmdsan n13diee wiswgna walulad lnedesnoy
= a a 6 v a a (4 £
Anwinazinniulagaiuisadinsieilagldnguinisinsienladenisuen (PEST)

WawUsiasuliiuiuaninnis

3.3.99a19luN153n9U"e (Place)

v o 1

A4 NS a o e Ao Y a Ay add ax |
LN@NWQNa@ﬂleLLagﬁqﬂTﬂsﬁﬂLQULLa’JaQW@lﬂWG\aQNﬂQQQﬁ N1 UY I@EJLLCUQ

oandu 2 ag19Ae

3.3.1 ¥09M9tuN15IR91MUNe (Chanel of Distribution) Lun1sANwNawTa

Y0488 TIEIsMsvgaumliiuduslaalagnse viseanduaunatiigeg

3.3.2 15n194ana79@ 2@ uA1 (Physical Distribution) WadyU Aentaos
(Philip Kotler) lalviaaumnedn fie-nasneskulunismivadlumsiheingiu Jadenisnde

Handn 31nyaisusulUgdieduilan IilanauausinufeIN1sveIUsInalaenimaniils

Inen1snszANeduanaAyiaa
- NM3UUd (Transportation)
- MsiuSnwnaud (Storage)

- NSUTWIAUAIAINGD (Inventory Management)

(% '
U a = 1 =

ﬂuu&jaQW'ﬂq'imqﬂ\‘iﬁﬁaﬂwWﬂwaquqiﬂﬁ'ﬂﬁ%awwaLﬂ%u3'.lu5?llﬂqﬁLLagdﬂLa’%ﬂJﬂ'ﬁmaflﬂﬂum%
a v & adyvo ! Y Y a dl v Y a v
raradnlndunidnvesnguidinmungliegials uag Juslneaiuisanazdiunlduinisle

ALAINAUILUINTBELNE 9L
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3.4.n15dd5un130a1m (Promotion)

Audnsaveinsihgsiatuifenissmedudmseusnslilauniign dadunis

q

duasuni1snanndiintnndfglunisiiugandniielauindedu Inensdaasunisune sty

o

[
[ Y

wfpsduiusiveuUszann Wesndedddiuuszanalvlinanauungangade inmims
wazni199au tnen193Ule e Branddoodee TawUaUsEIANYDINITANATUNITAAIA LY

4 Useunnme

3.4.1 n15laweun (Advertising) 813agladArnarsedond1u taad

Y

Y A

N v Yt Aa 1 a v a & = Y P v
F’]'J’]llﬁllr]ﬂ‘ﬂ'ﬂ]gs[flﬁaﬂﬂquﬂflqmzﬁﬂmﬂ@aau@nLLagﬁUiﬂqiuus] 'TJlIfNﬂ’]iai'NLLﬁQﬂQIQLW@IW

Y

A99N1TNAADIFUAIUY

=i o a

3.4.2 M3viglasnss (Direct Sales) 1Wun1sfitindduAm3auinis
Ul uslnanognAtlaense lngeasungasinaunsoanyiee19vesduAmsauinIg

Wiguslaavsegnanlavsu lngdesodeamailaanyea

3.4.3 NN3AUATUNITVIEN11UGNAT (Consurner Promotion) 181
sunuulumsassdadagelalidufignAlaensy 1iu n15an wan wan Loy NToNISLEULNY

Wedesada Wunisiibinanisnseduvinlignaniaaanuauls

3.4.4-M3UINT (Service) Wuguuuunashiuinisiineu wagnas
a v Ao Yy o & A & A v a
M3ve (M3eSurgauanMEnE wazmMslddumasinnisge wealunsweldylvinaula)
NsUSNIIMzang WunIsasaligndnlaiuisraaneuzvesduivseaiunsabignAla
A99AILAULDY UATUINNTNEINTITNE WL N1sderth Javisensiaanmiilegnanliuinised
oA
RGN

va v 1 va o ]

NMSANYIOYATINAULITENTIWI FITearusadmged 4P’s wnldlunisvin

U Y

LL‘U‘UﬂE’J‘UEﬂiJLﬁ@lﬁ%i’m5@ﬂ?7ﬂ§8ﬂﬂﬁi%@ﬂﬂ@:ﬂL‘fjﬁﬁfill’]ﬁl"llaﬂLL@WW?L?N%U?’JUS’JQJWHLL?{@QLLEﬂ%

ASANASUNITNAINAUNTARNEEN LS

4.WudRANGYY Business Model Canvas (BMC)
LuIAANauf BMC gnAnAuduuilag Alexander Osterwalder 3NN INE1EY

v A

laguid Useimaainigasiaun §ilounisde Business Model Generation lagfunlul

A./.2010 (Alexander Osterwalder,2010) G3Business Model Canvas #sei3enlaevialuuaa
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a ao a

A BMC vungfieguuugsna Mirundeuasly Canvas Awvaindudilu (undvuneds

'
= 1

n3rATEnsolUames) F961991NwNUgsNa (Business plan) Fudussezed 3-5 Y laenisay

asunussnanesddnanduieuriouinniilaef wuida BMC iWmuidgmilunisideu

(w)]

= 1

AoailienansogduIunIn ud BMC anansavinlviidilaniglunseauunuied 99

a

bNUTIND

).

ranusaviliivesianIsausaususUkuuTels e sULUugIAIMIgaNiuAIy
Aeansiatuszzadudule lny BMC 1115000 UM Nd1AvaInIsvingsna 4 A Ty
o vegls (How) , ierls (What) , virllas (Who) , Wuiliigndes (Money) F93g@11156

[

Wunalnnisa¥ieseliuaginseildlasld 9 sadusznouves BMC dufie ngugndn
(Customer Segments) nstauaRuAT (Value Propositios) 984114 (Channels) ANENNUS
flugne (Customer Relationships) nszkasiele (Revenue Streams) Nwensuan (Key
Resources) AANssunan (Key Activities) Wisinsnan (Key Partners) waglasqasngdumnu
(Cost Structure)lngriedusznauii 9 dausildaeluusunmiessusuudnuasnaln

URgINATIY

The Business Model Canvas

Key Partners & | rey nctivities @ | vaue Propositions B | customerRelationships WP | Customer segments &)

Key Resources _.ﬁ' Channels g

(-

Cost Structure i Revenue Streams

(@ strategyzer

strategyzer com

A9 4 Business Model Canvas
131 : mellow yellow, Business Model Canvas 817359ULgUYA Y8IAUNGINA, 2015,
Waie 1 wawn1AN 2561, 1Waalaain

https://www.marketingoops.com/news/biznews/business-model-canvas
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Tae? 9 99AUTLNOUNITABUAININIG 4 ANNDU LAYLAALDIAUTZNBUILABUAIDINAIIAULY

v

1
JU

Designed for: Desgacd by: Bz ey

The Business Model Canvas

Key Partners & | Koy activities []

‘Cost Structune @ Revenue Streams é
Gippe——— @strategyzer

A 5 dauUseneu BMC

131 : mellow yellow, Business Model Canvas 81758UKg U8 ¥@9AUNgsAa, 2015,

WWnsdle 1 NOYNIAI 2560, VD919 hitps: /i marketingoops. com/news/biznews/business-model-

canvas

Tnefinnaivlan Marketingoops lheduleiianisluanuvungeiunazosnUsznau

LAYLARLAINDUNIN
4.1.1a5 (Who)

4.1.1 ngugnén (Customer Segment) 1un1suesdienguandnitlasiungs
anfveudivesssna Windudnvaznguyananaly (Mass) wiewanizngu (Niche) lnados

] & v A a v vy | v a o ¢ & v
wensevrinaudanavaulfiosnndudiuisussinng@elilald 1wy ndndueiin unases

14
val A S & a o e | =

suugfidonte Fumdnduridinaniemeulandveld lnsazdosdoasiuive suly

kY

k'

fadpmauinguanafianuaziuule TdHeusvianivu
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[y

4.1.2 ayuduiiusniidognén (Customer Relationship) Wuni1sasiauas

SnwANUdURUSTUgNANTIe1AgNUaItNN WiWRSIAIANFUTusNsegnAtudAtyann

U o
(%

\Hes91n azudsiinbignuseluilaetuianisuensde (Word of mouth) wagiinn1sdet

a1 a

unsznsluisgnaniinnuasindnfidensidudi (Brand Loyalty) anuduiusiegnAgnuus

v

pandu 4 Uszuan siail

4.1.2.1 msliaudieiaediuyana i call center, ¥19U5831

AUGTNLUA

4.1.2.2 NMSUTAITAULRY LU AING ATM, A318A1UIN1TH199209

True, WONWALATUTINTTUNIANISEUY

4.1,2.3 NM3USMIMesruudalulii gnAanunsedufduiusiugsna

YIUTLNOUNIMAULEY HIUTEUUDA LA

4.1.2.4 msliusmssuudensefuwuyu WWunsiiduiusdegnlay

nsnignAmseuslnAasnsadslaeg1sasmnauie wu inawmlydn

4.1.3 Fosmslunis®eune (Channels) visatomndlunisinsedoansiugne

'
1A

lngazspadonannguthvuteinngudvane egludeussamla udrdvinisinsiedeans

[y

fuanAlvinsegn lnegusenaunisiesdsnansiuaeinquidineeglvlaussansam

o
Y

WINNFA TIYoIIUNA1HITRgAIUANTEUIUNITNaU B lUauR a5V elaeiivavan 5

=l
ITYTAD

ee

4.1.3.1 Awareness TuksNABNISAT9I1gNA1ATANTONBLAULAY

v a 14

S9ndumveusznaunisiutaamnila

4.1.3.2 Evaluation gnANaza1115000 L AUAMNINYDIAUATLAY

UsN1sveeUsenaunisiaainnisladie

4.1.3.3 Purchase foan1alatnafignAtaninsateduauazuinisves

Ausznaunsle anmndlating

4.1.3.4 Delivery annsadndwisesauliungnamsladig
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4.1.3.5 After-Sales §U32NoUN1Ta1UN5AQUagNAMSINTTVIE LA

28191504

4.2.2215 (What)

[

nsdNaUeAueT (Value Propositions) HUs¥NauUNITABIIINAMAITEIAUALN NI

Y
a 14 Y & 1 a !

selulunguslnansegné wengnAtazlamiuindaumiuinneiiieNazeou

Y 9

PRGRIGE

&
U

v oa v

FeRulAivauAuaruINISTeIUTENRUNIS Wi Ausdimisanunsadntuunlutymaes

AustaanguilslansadvanesnnindudUssianifedniugveau

4.3.981415 (How)

a o

4.3.1 Wusfingndn (Key Partner) yngsnadndudesiiangduiliosninluy

)

! v v a A a i Y a a v Y ]
NIEUIUNTANADINTINAUNTOFUY WalvgsRaduntseluld laeeun (Partner) ag

a

Judivinligsianseatganudss wazliiusgneunishidessniunisssfadienueuay

derreliuseudananioviludsdfngle

4.3.2 n3nenIvan (Key Activity) Aanssuiazueningsnavesgusznauns
pewviegtlsienounds Bdduusazgsiaunndrenuluielilauidanmen (Value) Agunn

(Quality) U3u1ad (Quantity) kagnasassau (Delivery)

o

4.3.3 NINYINTNEIATYFAOTIN (Key Resource) nInensnd Ay dagsng
lunfisaums Yra1ng 1Aseedng Runu nindaunislan) 1au e dngsiansiasuluges

Huvsoandu 2 9819

4.3.2.1 NSweansaiuns o

Y

4.3.2.2 NSNEINTAIUNLIIAD9E

Y A

lngnisnagueamming1nsazdesesdaunduingnaifelas desnisasluuasau
Az nauslvignAfeesls lngagdomninginsnauarAuagn tnganansatdminens
WNAUsAIUEN (Key Partner) 1A 1wu ns@ensnennsiudruiueesagsinlmiusinsnand

A1Uanlun15To
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4.4.571 (Money)

4.4.1 Funu (Cost Structure) unsaguisenldinglunisvgsiadaundy
dmeuisuinmdnsvs lnedunuiuiivarsussnn lnefmnulsmugnlsvasdas
widld 2 Enwnuede dunuiiletuindoussia wu adrenineu el A e wazduny
dedfiualisie wu elawan Andifufinuanuiey a9 uidminwenaulssinnes

(%
=]

AuYUAzilanYy 4 wuudal

4.4.1.1 funupasil (Fixed Cost) Wusedrendosdnayszdn wu A1

NUNIIU ANYT 18

4.4.1.2 fuyuiugds (Variable Cost) useinenTusgiui3uu

Y

Ul wu A Al e

4.4.1.3 AUNUHGRNNLTITIAYNAT (Economy Of Scale) 1y 158

<

naningRvlaingRvniatuinuuunnienisusendnnisidluivalenss

4.4.1.4 dunuTaTINAULAINAS (Economy Of Scope) 19U N3

wedumnguantaedeidusauinnelilesiningnas

4.4.2 59814 (Revenue Streams) \Uusglamihdunieldlunisiiuty
melugstalagsasuimslimelalasseaiuaennassiu Fazlanls lneselddiuunnasd

agl 7 Uselam fie

! a a & £ Y a [ S v oa X o
4.4.2.1 AUINS Lﬂfﬂ‘llufmﬂﬂﬂiLﬂﬂ“lﬁUiﬂ?iLUUﬁ’W‘&JﬂN UANATYUNU

FINWTLANLTIN YUY 918

4.4.2.2 M3vedun lnensvieduagulnauslnasiiee 1w due
aeluinsassnduinseguilasunsiin

4.4.2.3 A1 AD AN ALAMANIZUDIAUNTNE NI DNSNIAUN AL

WANATEN I WA LIY 19U NMATR

4.4.2.4 maduandn WWusgldnadanannisiguilaaniogndn
¥ o/ < a - (Y 4 L= ! a 3 ! 1%
Wsnadasiluaudnieuaniunalseloyil neama (Value) vo9g3nalu 1u N5l

Streaming LWas8819 Joox Music
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4.4.2.5 meugalildans Wuseldamfaainnisiiududmsunsly

nunsnddunelgaveminddumstygn wu nsiiuluaindednainas

4.4.2.6 Asssutioulunisifuuentndeuiy Wusielaninainnis
8VDIAUNIUAUNA NS NITUIBNLN WU WIBNUNVI85D AL LAA1@IUAN91INNTV8TA LA

anAn

Y

4.4.2.7 alawan Wusielaniinduainnisunens ol N udlawan

AUALAZUSNNS

Inefidanunsnindsfidinwainnged Business Model Canvas (BMC) una$aidu
wnugsfaiievi lniudunoulun1siigsiave wennaLAtuTIUTINNISUAR LAz dLE3Y

NISAAAVBIAURSARAEN

5.uU2AANNBI I INTNITHAILITLUUIY System Development Life Cycle (SDLC)
LIAANGEE System Development Life Cycle %58 SDLC 9nH1enaaniiadosig

Ansrenianed (2544) Ialiaanumineliin Aorsasnsnauiszuu Wuisasiuanads
a 1 P o w & [ v a 1
Aanssuarsgmduardutuneulunisiaurszuu nslunistdnivinissisussine
Jane P. Laundon tag Kenneth C. Laundon (2003) lalaaiunaieliinszuvaisaumne
gnafrsdunniewndaymilunisuinismudasisyaawielviiuesinsgsia nswaun
= & aa A o ] ° A o =
JEUUU (Systemn Development) @atdu3snsndlaaas1sLas tunaun1 sy uitniay a9

i MarryLand (2551) l§naniiad mneves SOLC Raseluil

- AIUOUTTUUNTAMNNLALATININAMUAIANTINT DLAUNTINGNAMT DR LTI

Y Y

#9919

o o o 1 = v = a oM v __ [ v
- dnvinseumsvinnuedslinunmlagdeiin1siigailla (Identifiable) danals

(Measurable) wagyignszuiunsiaule (Repeatable process)

- WeliiAnn1sWRILNSTUVE TEUIMAYeIlATINTHUg Hn5InnIsogtu se@nsa

MADAYILATINTG

- AMUAKAENBUNINENINTISURAYO UMY IIavaA
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1ay Shinnawat Thititanakun (2012)l@vg1eA11u731 SDLC dvisuun 7 tunaussil n1sidnla
Yy (Problem Recognition) Anwanudulula (Feasibility Study) N153LATIERIEUU

(Analysis) N1598NLUUTEUUIIU (Design) n15t@gulusunsy (Construction) nasunlule

[ (%
o [y

(Implementation) Wagn15U1595n 81 (Maintenance) lngun9dunoue1Ignyingl Jusgiv
WUININSHAILASTUULEDNLY Taeall Tona Wweudsied (2551) dalalimnurunewiaLi y

(%
Y [

919 7 FuppumINg1? ANsvue 5 seey fall
szeeil 1
- nsnsununsenisidtlaliwa (Problem Recognition) dmdunszuiunisiieguu

(%

nuguilatymii wnleddesainessuutuanivg

- Anwranudulula (Feasibility Study) n1sAnwifennandululmdunisaum

=

Joasuuazvouwalyn Tnsazdnisdnwenudululmneidivu 3 Ussinuinddy As 1.a00

Juldldniameaiia (Technical Feasibility) 2.aanadululaniuasugaans (Economic

Feasibility) 3.a2uduldldnsn1sufiReu (Operational Feasibility)
szeehl 2
- NFIATIZUTEUVINU (Analysis) Tngussasananuastunoutifafinyiuasinniny
[ 19AIUABINITAIIGTNTIVSINLT AIHUNITIIUTINAIUABINT (Requirements
. = o ) | 4’{’ a 6
Gathering) 39T UUAIUNUFIUTBINTUATIATLUY
5383 3
. [ a 1 o a a v
- N1590NLUU (Design) tlun15a1 5197 sruvazaiunislusianiele lngagly

/M3 nagnsuuulaivenissuuIsiRIuITY

- 1151 @eulusunsu (Construction) Wuni1s¥asfithdeyailduiainnisesnuuy

(Design) snasiio@eulusunsy
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SYSTEMS DEVELOPMENT LIFE CYCLE
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Systems: Basics, Applications, and Future Directions, 2e © 2012 SAGE Publications, Inc. 2
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Alviteyadidgviveyalavasulidn easaunsvesinasmufenisviniils lagaiunse

Y v Y 9 9

v [ a

wuadadedaalvidnasmuiiisinauiugsia Start up tuiley 2 YaduAe 1.ANANTH

lun1svinitlsvesgsia 2.5 ugnAmiegIugann1u Wesantdnamueivluldueus

Ayansalumsvihmislussegduy udnesiannsdegenangrugnAifiy

4. Usziauaany “Uadelaiiazsinligsia Start Up Uszauanudnsa”

AlvideyadiAgnd13lidn “Start Up fleuinnssy Aoswuanuazuansne” duninei
139 Start Up slesiliguslaasdnimeulanduazyisundaymn (Pain Point) vasgnAila

A3990 AVEIN Start Up Uszauanudisa
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2.U52uA1013 “Tun153AIwaUNALATUSIUSIUNITHENILAZEILESUNITAAIN
aunsAandanmseuUalgadnelstneaidaunsey”

dlideyadidglagasuladn uenmiloann1snseuunugsia (Business Model) fad
wisunseunagyeundnduilasiuwnanosulatng sesszuveslstng wasyneigndosd

Aunulun SN
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AlvidayadiAnaluiuressiafall siavesnsiueundindu Wasulunuves
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PHANY)

4.Usznuaau “Weaitunistuiindoyauiosusiudeyadiudrvasfiidrunld
waunandu sunsidiszuulaegsitumadaansarilavialsi”
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« a o 1% [ e d{' a o ' (=3 £ ] v & Y
Li@\‘ﬁ/lﬂ’]ﬂ’]imll'ﬂﬂ@QLL@?LUuLi@ﬂUﬂG} meLmeimmwi’;ma%aaaumuu VUBDYNUNIN

Y

wrdainavdaeetoyaraninuntiseiiivsls

5452 AUA1090 “n1svianaunaatudansuinsdniausniny aunsaninlu
suwuuigudlglunnszuuuiansusald uaslianldaneiuiunialy”

o o ! ! o

nUssiudsdudliteyaddgnd adn nrsiweundwduluaded awnsaads

U o

woundnduiissasufetndivasulioglunnssuuufuinisle ladieldiremai &

T~ 11 Y1 PN 1 d’lj d' a wva ug.//
e lganenldlunswiiunvesssuuuuRnisiug

6.UsAUA1I01Y “H8AuauTRVDILENNALATUITIUTINNTTHANILAE LAY
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asurwenglideyadiAglaan deyalied 2 Uszian A A qleyaiildiiu uas

Y
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Y

A19qlulAsants Andnwnu Amunau lulassnistidaiau wazauauliauduluaiy

a o 14 1 v Y [J PN
Whnmneneel Imaagmaimamwumamawuwmmzau
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2) Wnaanuuu Ul (Ul Designer) giininneanuuuntialusunsuiiveag

A0AAGINU UNUTINA (Business Model) wagnauaussangusldanu

3) Unsuldsunsy (Programmer) dutinflunisifsulusunsuiveldanulu
i % 1 C% = = CY 14 d‘ 1 U b A vV %
Aueneg Unidgulusunsuazdinuataamisaiuiuanasiu lnsdeudenlinunzauiu

1AsINSALY
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Y
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Jliteyaddnynanlagasuin wminuesluiesdldaglunisquasnu Tae
wiandulasutadudisain soLC Hu Tnprldigassiaiu ludazdas Tnsmndudigua
$nwilAsadne (Server) nionasiiuileddu(Function) u3efiniaes (Feature) Anguatiy
avaglaiiiu 10-20 Wefduvoaonwdindy Tnerdnvhuermanduanmaniuaudlagily

avaglusiaussana 15,000 = 50,000 vmdeLAsulunI SR weNNEATY
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< o « G| 1 a = a
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SWOT Analysis
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a
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Tausssuvasaulng
3yaansdAuannIntuuaslsifmeiiniiaa
4.utnausseaadniives ldiisaneasetnaunInaiadn
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wgAnssunsidausenndntusaziadefifinadonisidenlduonndndusiusiunans
AURIAANEEN
iievhnsAnunisnnusissnisvesiilinusiaanadnisuenmdiadusiusiunsuany
aussAanadn ngldnseuninAnngufdiulssaunisnain 4P’s (4P’s Marketing Mix) lag

[

1 & v v &
LUDaNUU 2 NIUDANU

C% v d' v q'/ v v a v a q'; % d'd 1
Wadah 1 watayanaly dayasiunginssunisidaunenniintunazdadeniinadanis
LN MWD NNALATUTIUSINBEAIAUAIARIFRN

[

Toenuady 3 naussdl

nouil 1 Yayavily vasuneunuuvasunudlaglinsinseilaenis Lanuasamd

(Frequency) uaziovag (Percentage)

naull 2 YeyanungAnssunsidauuenndedy Iinsinsieideyalagnis uan

W3R (Frequency) WaySagay (Percentage)

naudl 3 Yayantew ulafeidnasanisidontduenndiatusIuTIUNITLANIAUAT
Aanadnldn1siiasiendeyalaun1sniAnade (Mean) Ardduidssuuuinsgiu (Standard
Deviation)
naun 1 Yoyanaly
Audeyardsdasiaannngudilanuniaaiadnineduundeyanaliassineu

wuvaaunlaedwundu e 978 598l o9dn

a v o ° « .
AITNN 5 GU@%aVD‘lUQ']LLUﬂWqM LN

LI Frequency Percent
Y 214 535
AN 186 46.5

I 400 100
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NANT197 6 WU freunuuasuaudulngdunameddisiuauianue 214 5g
wasAndudesay 56.8 VDIRDULUUABUOINTINUA SOIFBINAVGITINIL 186 TneAniTu

UIUSBYAY 46.5

M1399 6 Tagamiludunay “one”

918 Frequency Percent
N3 20 U 77 19.3
21-30 U 269 67.3
31-40 U 27 6.8
41-50 U 25 6.3
51 Yauld 2 0.5

594 400 100

NENTNA 7 WU Aneuuvasunudlvgfiongseving 21-30 U dd1uau 269
510 WneAndusesay 67.3 sewanmudsulugiiengsinii 20 V5w 77 518 Ay
Sovaz 19.3 91y 31-40 U \Judau 27 510 Aedufewas 6.8 918 41-50 U 1ludwau 25

518 Anlufosas 6.3 wastosduauyneiignety 510TulUTuau 2 57 Andusewar 0.5

a v & ° « Yo £
M5 7 Yoyaraluiuunmiy “seleneision

18la Frequency Percent
TaitAu 10,000 v 176 44.0
10,001-20,000 um 111 27.8
20,001-30,000 umn 59 14.8
30,001-40,000 um 16 4.0
40,001-50,000 U 22 5.5
171NN 50,001 UM 16 4.0

334 400 100

NNA1399 7 nugneuluvdeunudulngiseldiaieioweuliiiu 10,000 um
< o a < } % o w a i A 1 =
Wudwau 176 579 Anvdudesay 44.0 sesasnauasuiiseldwisseiiau 10,001-20,000
U Wusuiu 111 519 dadudesay 27.8 srelddssaiau 20,001-30,000 U wu

§1u7u 59 srepafudeuar 14.8 seldadudeiiou 40,001-50,000 UMW 22 518
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Anludauay 5.5 selddsaiiau 30,001-40,000 U Wud iy 16 sedndudeuay
4.0 Faslgruwindu s1eledssedeuninnia 50,001 U Wuduiu 16 518 Aadusas

av 4.0 ANUAIAU

M13999 8 YayamibuTunany “enan”

sula Frequency Percent

tindnwily 88 22.0
nAnwiauns 107 26.8
UnAun3 40 10.0
WUNIULNYU 72 18.0
SUsM\igiamng 55 13.8
Usenougsna 26 6.5
Juq 12 3.0

93U 400 100

NANS197 8 wugneukuudsuaadIulng utin@nwauss 107 918 Andufes
az 26.8 sosaunaudduRetindnuwilU 88 sy Aailiuoyey 22.0 wiinauwenyu 72 518
Andufoway 18.0 Sus1BNI\STIamMNY 55 578 Amdudesas 13.8 dnhauns 40 518 Anduy
Yovar 10.0 Usznaugsna 26 10 Andudesas 6.5 wagduqdudou 12 910 Anduievas

3.0 AIUAAU

735797 9 JoyanaluTmunmiu “iaTeunun3”

sela Freguency Percent

AUuTed 12 4.3
el 26 9.3
Tnaussedeas 44 15.7
Hnaussiedeal 172 61.4
TnausseSeanTEny 15 5.4
(Percussion)
Bun 11 3.9

334 280 100

12
Y o

1NMT199 9 N EALEULATBIAUATHNIMUAT

2w 280 lnsdnlugiluinaund

PS09tU1 172 518 Andusesay 61.4 $99a9U1M1NEIAUAD UNAUASIAT A8
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F1uu 44 518 Anduesay 15.7 dnillelu 26 518 Anlufosaz 9.3 UnaunsinTeenseny
(Percussion) 15 518 Anlufawas 5.4 {iudes 12 518 Anludesay 4.3 Buq 11 519 Andu

Saeay 3.9 Aua1nU

nauf 2 Yayanrunginssunisldauuanniinty

nsdsranganssulunistelenndintuvesnseniuuasunugilauninaiadn

(%
=]

lonan1sdnsI90nUeall

AN5197 10 LglluskNSUNEINUAURIAREEN

TUswnsuienfuaues Frequency Percent
AANEEN
bAe 209 52.3
laiiae 191 47.8
33U 400 100

91n0135°9% 11 Jnsenwuuaeuaiudruinniduginelduenndinduiieiiuauns

Aaadn 209 518 Aaluiesae 52.3 uavludrdiiliimslduenmdnduieiuaunsnaiadn

191 518 Andusoay 47.8

ANS19N 11 AT BN NALATUNIULNS AN e

THUsunsufenfunues Frequency Percent
AATEEN
LAY 193 48.3
laiiay 207 51.7
33U 400 100

[
) a

91015997 12 gnsenuuvasuaiudiuuniduifinedewenndinduriulinsdniidedod

D. &

v
! A a

11U 207 578 AenduSesaz 51.7 wasluduanlimedakanndiatuniulnsdnnilanedl

Y

U 193 518 AnduSesay 48.3
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A1599 12 nsgeileiduiniuntsluwewnadatdu (In-app Purchase)

nsgeenguinAnngly Frequency Percent

WaNWAATY (In-app

Purchase)
LAY 170 42.5
laiay 230 57.5
574 400 100

cs' 9 ' @ vay & sou  a a
INNAITNN 13 Eﬂﬂi@ﬂLLUUa@Uﬂ’]ﬂJa’JUN’]ﬂLUUHWIN Lﬂﬂ%aﬁﬂﬂsﬁULWNLmﬂﬂqﬁliu

wanwaiAtu (In-app Purchase) 3113w 230 518 Anlusesas 57.5 wagludiudiiaede

Herduisndunigluwenndiady (In-app Purchase) 51w 170 518 AnvduSesas 42.5

a 1 Vo a o =)
#1319 13 SEJ@QV]’]\TGLUﬂ’]iE‘imLLQWWﬁLﬂ%u@u@lﬁ

szj'awnﬂumsi%’ﬂ Frequency Percent
LN NALATUALAS
diew/Ausanuuztilnly 229 57.3
dolawanuszandunusg 125 31.3
dumesiin
Fouszandurusiioadesly 66 16.5
NNTAUATARIEEN
App store 144 36.0
Play store 114 28.5
Bu 5 1.3

9NA15T 14 ijmamwuaaummiﬁmwww%m%’umum%ma Lﬁau/ﬂuiﬁl’mmzﬁﬂﬁ
THunflaadudiuau 229 518 Andufesas 57.3 sesasunnudidussil App store ({u
$ruau 144 518 Aandudesas 36.0 delavanUssmduiusindueedide 125 e Ay
fapay 31.3 910 Play store \uswau 114 518 Anfudesas 28.5 AoUszyrduiusd
Aerdedursnisausiranadndusiuau 66 518 Andufosas 16.5 uavduqiisiui 5 518

Andusesay 1.3 mudisu
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1599 14 wenndndusiunindeyanuninatadnluldluiu

ﬁ’lLLE}WWﬁLﬂ%ﬁ’JUiUN%@Mﬂ@ Frequency Percent
aunspanaaniUloluniu

SurmasieafunIsuans 332 83.0

AUATARNEEN

FoUnsdnuunsuannues 138 34.5

NTURONNELATY

T2WUNNULEAIAUATAREEN 90 22.5

VYDINULDY

3u 9 25 6.3

NENTNN 15 Jnseniuvasuniuziwanndintusiunudeyanuninatadnluly
Tushusugmansiieatunisuansnunsaanadnuinfiaadusiuiu 332 51 Aadudiuiuses
az 83.0 Ined1AUT9a9UA0Ra TN SITITUNITHAAIAUN T UL NNALATULT U WL 138 78
a < o v a a I o a [~
AMUINUIUSDEAY 34.5 18IYANITULANIAUASARNEANTBINULBATUIIUIL 90 518 AnLTu

dSnudesay 22.5 Laraus 25 51 AnluSovay 6.3 audnu

] v Ao ' = 1% a o o a
MNDUN 3 {]QQEJMNNa@laﬂqiLaaﬂlsﬁLLaWWfﬂLﬂ“U‘Ui'J‘Ui'J&m'ﬁLLﬁﬂ\?ﬂumsﬂaqﬁaﬂ

NN1IAINnTankUUds UMM Hunasaaradnfsladeninadenisiienly
LONNAATUIIUTINNSHEAIAUATAA1EEN TaeldrannIngudnuseaunian1snain 4p’s
(4P’s Marketing Mix) Iaedl Product ; Price , Place , Promotion Iumi’«i%mﬂmjﬂumaz

nau wagvhnswSeuiigulagldunsUseanaevesdidsy (Likert)
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JaveNinanan1ssaentybu

szRumUAuYRIRoukUUdeUnuTisetadeluns

LD N LB NNAATUTIUTIUNSHANIAUASAANEANLUATU

#1u Product Product
Mean S.D. sEauMUNEIATY

1. Wosunsuteyatnians 4.04 0.801 UN
Aenfuausinanadn
2. Juunassiusiudeya 4.08 0.795 10
NAIUAISLEARNIVDILARE IS
3 W Juitufidmdunis 3.84 0.975 el
12¥UTLINFUNUGNIT AN
Aefuaunsranadn
414 Judeamalunisyims 3.91 0.946 10
fo - v1eTRsETLNTLERS
5 14 dudeanmalunisyinig 3.87 0.994 10
o - vIvAUA
6.4eNNUIAVYUTTANNTT 4.05 0.995 110
WARSAURT

3334 3.97 0.918 uln

NMINN 16 WudgneukuUasunmdlnglisaunuAniulusesladening

! a v a o = a v [ ) =
fﬂ@fﬂiLa@ﬂIGULL@W‘WﬁL?]GUUTJUTJNﬂqiLLa@ﬂ@umiﬂaqﬁaﬂIUWWU Product @EAIH?%@U@Jqﬂ I@Ull

ARfgegl 3.97 duudesuunnnigiueyi 0.918
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AN5197 16 Yadeninananisidantalusiu Price

szauAUARLiuTIRouLUUaeunNdiseTadelunis

JadeNinanan1ssaanbybu LADN L TLINNALATUITIUTIUNTHANIAUASARNAAN L UAY

A1 Price Price
Mean S.D. sEauAUNdIATY
7 lsiAnAlganglunisaniy 4.09 0.957 110
Tnanuennainduy
8 fnsAnAldd iU 3.58 0.941 110
Tawandivanzay
9m’mﬁmﬁmé’mﬂmi§a 4.10 0.865 10

HandulgauiiuLf

10.4l¥ansnsagefletunisly 3.92 0.907 1N
NuiLFalanemda (in-

app purchase)

33U 3.922 0.917 Un

- (St 1 9 v [ a < d' o Ao
NNMTNA 17 wudgmeviuvasunsdlnglviseauanuaaruluEesdadenina
ron1sdenldiennaindusivsiunsuansaussaanadntunu Price agluszduuin laedl

ARRYRLN 3.922 uazilAldeduuinnsgiu 0.917
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JadeNinanan1ssaenbybu

szauAUARLiuTIRoULUUaeunNdiseTadelunis

LN LB NNAATUTIUTIUNSHAAIAUASAANEANLUATU

f1u Place Place
Mean S.D. SEAUANUARTY

11.53UhUUNTUERS 4.35 0.815 1nitgn
woUnALat (nterface) 7i
asuauiean Wussideu
AONISITU
12 @13150n7131man AN 4.40 0.753 1niign
NNFTUUUURNTS
13 Jl¥ansandedamvse 4.25 0.783 RV
Mz UNELATY
wladavselal
14 Guiinadfnislgau 411 0.726 n
LL@WW%L@%ULL&%LL&N‘{EI@J@A
Aertadunisldy

57 4.28 0.769 1niian

PN (. 1 5 v [ a < d‘ v Ao
INH1519N. 18 W‘U':J']%G]EJULL‘U‘UaEJUﬂ’ma'JUIWZQELViZWUﬁ'}']llﬂ@LWUIUL?EJ\‘]{]QQEJV]MNG

Aon1sdenldiennaintusIuTINNThanIAURIAaEENtueY Place agluseAuunniian g

fAaduegn 4.28 wagdanleauuninggiu 0.769
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sydumuAniutesmeuLuUasUndetladeluns
Yaseiifnarenisdenldly Gonlduonnalatusiununisuaninusiaatadnlusiuy
#11 Promotion Promotion
Mean S.D. sEauAUNdIATY
15 3nslisneTanaunny 3.88 0.914 110
(Reward) melunenndiedy
wnglgau
16 5¥UUT N ENUT 3.59 0.941 110
l9wunaIn
17.nslawanenuded 3.86 0.867 17N
Wisnya
18 fTusluduansianitudi 3.89 0.922 10
19 WUIMNUAI LN TAUNS D
TOMMUAINTFHR U
weunaLeduy
19.983Una9ut (Early 4.08 0.889 110
bird) IdduanfinTy
334 3.86 0.912 un

NAINN 19 wudgneukuUasuamdlngliszauauAniulus et nidng

sensidenldienndiaduriuniunsuansnuniaanadnluau Place aglussiuun lngdl

ALafgagi 3.86 wazilAdeauuninggiu 0.912



= LY a < = v aa ' A v a 1Y)
A1397 19 seauauAnitluiEestateNinanan 1SN I LONNALATUTIUTINATLEA

AUAIARNEAN
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JadeNinanan1swaanty

sgAuAUARLuTRIR UL UUdRU N TiseTadeluns

LD N L TLONNALATUTIUTIUNSHANIAUASAANEEAN

Mean S.D. SEAUANUARTY
1. iiofunsuteyatnians 4.04 0.801 k)
Aenfuausinanadn
2. Juunassiusiudeya 4.08 0.795 110
NAIUAISLEARNIVDILARE IS
3 W Juitufidmdunis 3.84 0.975 an
l2waUTEINFUNUSANS
LanaiEatuALASAaEEN
414 Judeamalunisyims 3.91 0.946 110
Fo - v1TRsETLINNTLERNS
5 14 dudeanmalunisyinig 3.87 0.994 110
o - v1edun
6.4eNNUIAVYUTTANNTT 4.05 0.995 110
WARSAURT
7 laiAnanlganelunisani 4.09 0.957 170
Tnanuannaind
8 finsanelddneve i 3.58 0.941 n
Tawandivnzay
9 ATUANAMEIINNTT 4.10 0.865 10
flafduldanudiugy
10 glansodoiledunisld 3.92 0.907 1N
udiudulanends (in-
app purchase)
113U UUNTHanS 4.35 0.815 maﬁqﬂ

waUNALATY (Interface) 7
[~4 =
argnuau1ee WWussileu

foN1SLIu
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= LY a < = v aa ' A v a 1Y)
A13197 20 seauAUAniLluEastateNiNanan 1SRN I LONNALATUTIUTINATLEN

AuUMIAREAN (MD)

sERUANUARTUYRIRaURUUdR UL Tiseadelunis

Hadefiduaronisidontd Fenlduennainduniununisuansaussaaiadn
Mean S.D. SEAUANUARTY
12.@1u15007131aalea1n 4.40 0.753 1nitgn
NNsEUUU)UANTS
13 fldanunsaudadaymmise 4.25 0.783 uniian

ANLUEUINIUN IO UNALATY

14 Junanfnisiaau 411 0.726 3171
weNNAntuLazLARIToLAT

WenTaalunslaay

1580151519789 0 ULNY 3.88 0.914 3171

(Reward) neluwannaLATy

wigldanu

16.5¥UUT NN LENUT 3,59 0.941 ety
Tawainn

17.m3laiwanaue 3.86 0.867 17N
Wiy

18 ilUsTuduansiamitug 3.89 0.922 aly

la¥anaUANLZANNTE
TONNUAIINNIFHB U

LOUNALATU

19.9939Un5a29ut (Early 4.08 0.889 10

bird) lad1uanLiuay

33U 3.99 0.883 ann

dl 1Y % [y a & Ao
10NN 20-21 ‘Ui?ﬂﬁNa@@ﬂlﬂ'ﬂf}:ljﬂﬁ@ﬂLLU‘UﬁE]‘Uﬂ']lIIMi%@‘Uﬂ’NlIﬂ@L‘I/mVllIG]@

Ja3Tun1980nTThaNNAATUSIUSIUNITHAAIAUAS AREANIAAINITDLUIDDN LA 2

[

Uszenn 99t
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1. mnudniusetladelunsdenlduenndiatusiusrunisuannuninanadnly
syiumnian S 3 T auddu leun
1.1 annsaanilnanldannynssuuujoanisg nelidadeegil 4.40 e
Jeauuamsgu 0.753
1.2 Unuunsuanauenwaladu (Interface) Meansamauien Wusuloude
msldaulneiidiedeegi 4.35 andevunnsgiu 0.815
1.3 fldamnsaudsignmieduuziiumuennaindy wedavielay
TnefiAadoogi 4.25 Andoauumnsgiu 0.783
2. mwAniusedadelunsidenliuenndindusiurumsuanauninatadniy

[

SEAUNIN A9 16 Jolag 3 duauLsAlalA
2.1 Sufinafifanisldeuuennaintuazuansteyaiinerteslunislday
Tnefiduadoodi 4.11 Andeiuuiinsgu 0.726
2.2 muduAmdanmstoilsiduldnudiugy Tnodduedsegd 4.10 A1
DequumnTgu 0.865
2.3 ldpnArldaelunisniilvanuennwaiadu Imaﬁﬁmaﬁaa@jﬁ 4.09 A1
Lﬁmwummgm 0.957
Waded 2 Wisudlsutaseditinasanisidonlduannaadusiusiunisuansauns
ARNAANLABLUINFUAINNANHIUUTLENNIIN1IAAIA 4P s (4P’ s Marketing Mix) 581319
é’nwmw'i"alﬂu,azswazlﬁaﬂmmum%aaﬁmuquaau au laeldadd laun

Independent - sample T-test 3AI1LAAIIULANGINTEUINNANQAY 2 NG UaL F-test

(oneway ANOVA) Aias1ziamuuususiunianen
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A15197 21 Wisueutadeniinanani1siaen [gwannaAtusIUSIUNSHEAAIAUAS ARNEEAN

LagUanguaunanadINUsEaun1anIsnann 4P’s (Marketing Mix) 314unans “iwe”

LA WAEIANY Sum of df Mean F Sig.
bUSUTIU squares square

Product | segwinengy 3.811 1 3.811 4.534 0.099
aelungu | 355.261 389 0.842
EeH 359.072 399

Price FENINNGY 3.644 1 3.664 4.563 0.222
melungu | 332998 389 0.837
T 336.642 399

Place | s¥winanau 0.923 1 0.923 1.563 0.288
melungu /| 235.620 389 0.592
T 226.543 399

Promotion | Se#inengy 1.113 1 1.113 1.384 0.394
aelungu | 326.912 389 0.821
334 328.025 399

wAesI | SEviiengy 2.373 1 2.378 3.011 0.251
nelungu | 312698 389 0.773
334 312,571 399

*syeautydAgy 0.05

INANTNA 22 WU 7enE” Anmnsneiy drnanetadumenisidentdwannaiagu
FIUTIWMIUAAIAUATAIIEAN 71U Product A0 Sig. 8gf#1 0.099 Price AN Sig. 8¢l 0.222
Place iif1 Sig. 8¢/#1 0.288 Promotion i1 Sig gl 0.394 lagiiAnaduegil 0.251 uaziile

al a % 1 v o U v o (] 1 S ;24 a u.'/
WisuisuiuadedAgy 0.05 ka1 nsdtunaunelddinanonisidanldlonnaiatu

FIWTIMMTUEAIAURTAAIAEN
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= ~ = v aa i = v a o = a
2PN 22LﬂﬁﬂULWUUﬂQQSWNNam@ﬂqiﬁﬁﬁﬂ%u@WVWﬂﬂ%u53Uijuﬂqiuaﬂﬂﬂumsﬂﬁqaaﬂ

InguUIngumUnaNaINUTEAINIaNITAATIR 4P’s (Marketing Mix) 314una 018

WAEIAY Sum of df Mean F Sig.
wUsUsIu squares square

Product | sevinengu | 11.273 4 2.819 3.279 0.087
melungu | 327.798 395 0.830
59 339.071 399

Price FEMINNGY 9.572 4 2.393 2.817 0.172
melungu | 327.071 395 0.828
52 336.643 399

Place | s¥winanau 4.046 4 1.011 1.754 0.292
melungy | 232498 395 0.589
52 236.544 399

Promotion | Sewinangy 5.804 4 1.451 1.786 0.203
elungu | 322.221 395 0.816
52 328.025 399

wAesm | SEvinengy 7.674 4 1.919 2.409 0.189
elungu | 302.397 395 0.766
33 310.071 399

*syeutlydAgy 0.05

91NA15197 23 WUt 7e1y” fusnd s Snasetiadusensidenltuennaiaty
STIWASUANIALAIAANAEN s Product Ten Sig. aeffl 0.087 Price e Sig. ag#l 0.172
Place i@ Sig. aq'ﬂ?i 0.292 Promotion if1 Sig agjﬁ 0.203 Imﬂﬁﬁ%a?{ﬂae\jﬁ 0.189 uawiile
Wisuiisuiuaoddny 0.05 udr nsdwunmuetylidiadonisidenlduenwdindy

SIVTIATUEASAURSARAEN
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= ~ = v aa i = v a o = a
AITNN 23 L‘UiEJ‘ULWUU%QQSWNNﬁW@ﬂW?La@ﬂb‘LGULL@‘WWfﬁLﬂ%ua'ﬂ‘Uﬁ'ﬂ@JﬂqﬁLLa@ﬂ@umﬁﬂaqﬁaﬂ

InguUIngUmUVANAINUTEAINaNTAATR 4P’s (Marketing Mix) 314uUnA 13w

WAEIAY Sum of df Mean F Sig.
wUsUsIu squares square

Product | s¥#I19nga 9.040 5 1.808 2.179 0.093
melungy | 330.032 394 0.838
53 339.072 399

Price FENINNGY 8.060 5 1.612 1.929 0.248
melungy | 328583 394 0.834
53 336.643 399

Place | sewinnau | 10.401 5 2.080 3.602 0.030*
melungu | 226,142 394 0.574
53 236.543 399

Promotion | Sewinangy 9.416 5 1.883 2.361 0.165
aelungu | 318.609 394 0.809
53 328.025 399

wAesm | SEvinengy 9.229 5 1.846 2,518 0.134
aelungu | 300.841 394 0.764
33U 310.070 399

*5yeutydAgy 0.05

IO 28 WU 791N Tuenraaiy Snasetatusenisdenlduenndindu
SUTIWASUARIAUSSAANEAN fu Product TIAN Sig. 8¢l 0.093 Price fi1 Sig. aefl 0.248
Promotion A1 Sig. aq'ﬂ‘?i 0.165 Place iif1 Sig agjﬁ 0.030 FadlawSpuiflsuiuatoddy
0.05 u&IN5sMUNAITNIURIY Place denasanisidenlduonnaLadusiusIunsLans

Q’lj dll ! .«.:4' 1 al Y] =< = a I LY ! v ¥
MRULNBITIUANRAYISDYN 0.134 UUWZLIWEJQ\“ILMEJLIEEJ‘ULVIEJ‘Uﬂ‘Uﬂ'TLlEJﬁ']ﬂiyJ 0.05 ka3 N9

FUNAUDITN LU FINARDNN5EN LT LANNALATUTIUTINNTHEAIAUAS ARARN
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uni 5
a3U afiusnena uazdalauanue

N13ANYILUINNATITIATILDNNAATUTIVUTINNTUAAILALAUATUNITNAINAUAT
a L (3 P A s IS (3 =2 (9 o

Aanadnuulnsdnsiinfouiianninliuiyauszasalunisfinyimiuuiniddunisdni
LONNALATUTIUTINTHERLaZALES N InaInAURSAAEAN AT UILATBITIA AN NLES
Ysunalaglunisifiudeyaidsnaninlidinudoyalaenisduniwalddnangidetvgluai
N1591§INALALUIMT Start Up 31171 2 518 fifmuiuenndinduiiuig 1 sieuaztinauns
AANEANTILIL 1 518 eIEMsenkuuzas TududlSinalaiinisuaniuuaauny
TigHenunsnatadndudiuag 400 918 wazinsheszidoyauazadndalsenausie
N1TLAIULAIAUD (Frequencies Distribution) A1598ay (Percantage) Atady (Mean)
" ~ N, . ° a ¢ = a v aa
AEudenUUNIngGgIU (Standard Deviation) Lagvinnsiinsignteyaiuieuiisudadenil
HaaNSYLaNNALATUTIVTINNTHARIRATAUASUNITARIAAUASARNAAN SENT9AN Y
ToyaniliuazsgasidonniinunIvesrnsenwuugeunulagly Independent - sample
T-test IATIENANUUANANIENINANATY 2 ngulag F-test (oneway ANOVA) TLATIEH

AULUTUSIUNAED

dyuna
N15398L399 “ LUINNITIAVILONNALATUTIVTINNITUAALLAZEULATUNITNAA
= a v e A o~ I3 y Wy & o o avy 1%
pURIAAIEANUULNIANILAG D U@L SN LN lmwwimua’m@mlmmﬂmiﬂizmamamaga

[

ludsnun iz dlsinnlaenanisasUaeninae

1.HANTILBIAUAN

[
Va v Y

INTOLATIAUNNTRIFLLAYINNITTIVTINIINATAUAWALTEN ATV
3 anu lawd §i3e191aunITUIIISKaEYingsia Start Up §Il083vya1uuennaiady

WAEHL TN UAUASAATAEN
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1.1 doyauazanuANUNaAYABLBNNAIATUIIUTINAUATAATAENNIAIUNTT

UIVNSUaYingsna Start Up

1.1.1 anuAadiwinuniisegsnaiiiewiiosiuaunsaanadnazluTuiianig

Tunsiwulaldludule

vy v & ' v °o w
nnsideyavesidedvigisaaainuldiiauddglvTunis

Weatuin ausseaadnatgludsenalvedaldidununsvarswardslaidignislunisiivle
wAnYINsHUINAURIAANEFNINAUTInUsEI TuvesauluadeliasiliiAnnsnanaivinla
AupIANEdNIUtdlaegaunI Ay

1 a

1.1.2 AMUAAIUYDWINUNTADLONNALATUSIUTIUN SHEANILAZELESY
nsaaanuninatadnluduves 9auds gasau Tania gudssa

nMsiteyavesiiemalalilinuAnmiud g

1.1.2.1 Strengths (ﬁ}lﬂLLélil\‘i)

I a o ¢ = a
{ LUuLLanam%u@uammmmumﬂmaaﬂmﬂuﬂizmwﬂ,‘wa

- hbiuslaeflanasaatad@ndmadentiniu

1.1.2.2 Weaknesses (3n@au)
- msydaldusiaadiineadlvandenldienndindusiuniununs

ranadndalianusafmalagninlaunniviniass

1.1.2.3 Opportunities (lanae)
- meludsemalnedsluiannamtununsaaiadn

1.1.2.4 Threats (3U&d3%A)
- selgannueUndaduditios Wawisunuseane

- nauAulngiu Thailand Philharmonic Orchestra , Bangkok

Philharmonic Orchestra wiaiaiungsiasuilagyiliiansudeduinas
- itanaemanadnildnuiudinie
1.1.3 Jadendenasionsgainasmuliidiunsiuamuiugsia Start up

]
o

= v Y o 1 U Y o d‘ o Y v U Aa
WwenvyliteyadAyeg1adaaulidn Yadeniliinamusnaulalunis

e

p <

o

Swamulugsiafe Mls dnamuaztedaestadelunisadailsfe
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- ANNEINIOLUNN YIS YRagIAa
- JIURNAMTETTUIUFIURAAA L

1.1.4 Uadlafiaziinliigsha Start Up Uszauaanudnia

]

ey tideuadiAnydn Start Up Aegsnadnuudlutaymi (Pain Point)

1 [

vosfustnalaeruuinnssulng minnsudludawn (Pain Point) neulandandlinssgnf

93¥iliigsna Start Up Uszaumnudisa

1.1.5 AAMNANLTAUADNISINITAAIAVBILDUNAATUITIUTIUNITHEAILAS
daasunisnannaunsaaaanliussaunaanisa

o w

v vy I o | A = v a o A
QLGUEJ’J?J”]Z&WUE];‘JJamﬂthl ﬂﬁ]ﬁ]ﬂ@%mﬂ’]i@ﬂﬂumﬂuqﬂqEJIULL@WW@LQSUULWE]

o

a319yuvu (Community) Melunwenwaiadu Nifnnsaunauiunely

1.1 %’ayjau,azmwﬁﬂLﬁuu,awwaLﬂ%’uswswmum’%wmaﬁnmaﬁqumsﬁmm
LANWALATY

1.2.1 3nUszauntsalluniswaiunaunamauvasiny wundidyniwas
guassalunsadrwaundnduadielating

Ay triteyadrAgliinisiruaniuaseuAauaIy ANLEINNTalY
A5 annaTulrdaan Wasa nvnluidulunuknuauenavinlideusunis

Mulvduazidgaltgaiagigau

1.2.2 Tun159 0B UNALATUITIUITIUNISHEAILAZEILETUNITAAINAUNT
panaanmssutaleagnlsinaifeawnsa

AdevyiideyadAylidn unugsia nismuaunaanesuegedaay

'
a o w

Y
I3 = L
wazauUszunad LWudsdflunisieseusn

<

1.2.3 anlga1eNnazinavuluLAaz dunaUYBINISHILaUNALATY

nvasraennataduduluauainueindievaLennaiedy andasldlay

ANEIN1T0289UTEN Ingnnluuienidesglunisiuenndnduaniznisaasly

vaurllagnnelusAiusyann 100,000 U



66

]
=

1.2.4 fandunisduiindeyaniesiusiudeyadiudrvasginidunlyd
waunaY Wrunsidszuulasrumedaaiusavinlavnialy

WermyliteyadiAyliiinisidngsevuiiunisidmedaaiuisavinla

e>2p
De
e
N
o

1%
Y

wANsAstayad M veIIiingsyuutY AsTuedfiunanadainasdusenlvitteyaoenun

v =
VORI

1.2.5 n1svinannaatudiniulnsdnianisninu aruisainlusuuy
a v a wva oy . PR B a a - '
weauddldlunnszuuufianiswseld waslianldaneinuiunialy

A lvteyadidglinanunsadaviuenndiatuigansaneudalyle

lunnsyuudfUanisiisasideanilunsasennanduresusasseuuUuRng

1.2.6 AuAMENTAYDILINNALATUTIVTINNITHANILBLEATUNITAAA
AUATAANEAN ALV IdvUNALaNNARTUUTE NI

o

d‘ v v o P a 1 :5 A
L‘UEJ’JGU%yﬂLﬁ“U@Muaﬁ’]ﬂiUI’J'N AINNFUBYVIINLUA 2 Ui%LﬂVlﬂE]ﬂ']']ﬁJQGUEN

4

ey

LannAAtuTIANUaanN AT RlIAITAIRAL 100 MB kavaI1ugvestayatuly

¥
= ) 1

ausaaaaile Leg9nIuiuduses uinnageyawaitiszgnihdduduaiadasang

Y

(Server)

1.2.7 Niuvizeyaansunasiunusiiazlsdag

Ay lideyalaedauuneanidy 3 duml

{ o v a

gualasenis (Project Manager) tugnvimdiilunisuiniseu

Y

[EN
~

W

AvualkuTle$UInaIngnd

2) tnesnuuy Ul (Ul Designer) fnthileenuuuntiniveswonndndulond
ANBNZANRULNLEIAY (Business Plan) Al#3usaUmINEIN

3) ImTeulusunsy (Programmer) Sntideulusunsuiioldauli

MOUAUDIAIIUABINTVDIGNAT
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1.2 dayauazANAAEUNd Ay AL NNALATUIIUITIUNITUAAIAUASARIHEN
ATUAUATARTEEN

1.3.1 Tutagduiimsdusiunsaaravasauniaatadnluzuuuulading

o v &

At liteyaddgliinslavanvesnuniaaradnlugatagdun
Wasuwlaslumugaadenuanannisinliawmesisenansauvanuindeuin Tuvagiiiinig
lawauiunisdessulagu wedalaenislnadafuinlevunduiinanitiaussenianse

fagrawasiaunelunIswansnums

1.3.2 anudaiuneafiuaunsaataanaeludsamalnegludagiuluud

va3gaul yngau lan1a gudssa
Avdeangy iteyadiAn dudensd
1.3.2.1 Strengths (f\]imﬁm)

(%

- WnsguvesnunsAaaanaelulssmalnefvu

- Yeansnglunnsaupsaaadniussansanunnu

¥

- agyhlvnmdnualvesilauninatadnsvu

1.3.2.2 Weaknesses (3n8au)

- Aatuailauifesislunisadnanulifity wildausaiFonaug
- UnauasAanaanliivdomnelunIsBLNS T UAUASUDIAULDS

1.3.2.3 Opportunities (lan1s)

- mniiliaulnedimaiedseudnlumairatadnuazaiunse

Whdeladneazanunsavinlrrulnerutanaseata@nlouiniu

- Msauaseaadniiilueglulassnisdeiaiiinlonialunig

asaulalinnaumsaaadn

1.3.2.4 Threats (3U&33A)

- Unawudldidanuianisamulusnisauniaaadnyinli nsku

nyulsunglunnsaunIAaadntay
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- Mmsfinwausspanadniilaegluiausssuvesnulng

[

- AUANNNTVDIYAAINTAVULATI LT ane
- NuvesaunsAatadniiliifisanesetnauninanadn

- dnaunsaanaantudsswmalnelirssgsusulunisidsuwias

WinviAas
1.3.3 Ugymiwuraalunisdadsunisnainvainunsnaiadn

Jaymvesnmsinisnainfefitnauninatadniliaiuisainnisnaialaeae

dll % a IR % a
sutedilaanntnaunslilinnusludiugina

1.3.4 NNs2UaNBUSTULDIENT vinufiaananiiudn dilsiuveunazliaau
aulaludulavesauniamadnuiniign (217 unwas 1T JUssius gudans 1a)

]

Aevglivedadidgyndgiiamasnanadniiauddglunisidenun

9 = a & aa A a a A = &
SurunisuansaunInaadnliuuninaInduyeuvsefalufinuesdureu uenIINUUAINY
wlanlnigeanunsofsgaguuliinguaunisuansld 19 2nunsniiaueesigaludseine

e

1.3.5 AMUAAIUYDIVINTUNTADLANNALATUSIUTIUNITHAAILAZEWETY
N1SAANNAUAIAAEAN

A lideyalaauundu 3 dulaun

1.3.5.1 AIUNUIATLOWNALATU

IS a

Adevgylideyalidn meyaaioldauinginssunslddinuuy

Foudnewaraule (Minimalist) FILaNNAATUTIVTIUNITLAAINUAS AAIAFNATAVINTULLND

v
=1

v & v a 1Y) o v A a i Y ' % v a
L{j'ﬁﬁll']ﬂu @Quu%u’]mqLL@WW@L@%UQ’Ji@J“u’]@’]WLiU‘UQ']EJI?«IEJ@ILLuuvLﬂﬁjﬂqJ@gJ“aﬁ]u@JqﬂLﬂuvLﬂ

1.3.5.2 drusilevinanelu

nsiiiugULuunNIsieunseflsddu (Function) n1sdugseninatin
AuRsLazHInIuMusic Hub) W lUludmdideiviguuniniieduussdniainuwazueny
Usgloyilveawenndiedusiusiununiaanadnuazduiunissengnandiunldus nsnielu

LONNAATULNNUNTY
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1.3.5.3 AMUNSELESUNITAANA

NNSALESUNITAANNAITIUAILENIUNTAIUNITUEAIAURS AATEEN

i v aa = = = Aa a a = a a
AN ll'Vi']aEJVlﬁJﬂm%@u@ﬁLLagi'lilﬂﬂisﬂLi?J‘LWllI'Nﬂumiﬂaqaﬂﬂ‘ﬁiajﬂ“ﬁNIWUﬂ

2. 481598 39UT U
2.1 dayaly vasdnauwuuaauny
Aneunuuasunudulvg Wuwewe o1y 21 - 30 Y d51eldliiu 10,000 vn

WWutnAnwaues waziauesaai

2.2 Yagadunganssunisldnulennainty vagnauluugauniy

ﬁma‘uLLwaaummaulmyjmsiﬁéﬁﬂil,mimLﬁaaﬁ’umum%ﬂaﬂaﬁﬂim&Jﬁmiﬂu%'aaaz 52.3
wiliinsdouonndindurululnsdwiauiininulasdnduiesas 51.7 wagdnou
wuvaeuauldineTeileituiiviunisluwenwaindy (In-app Purchase) lnsAnilusesay
57.5 feunvuaeunuiitesnslunisidnuermataduauss 1) iow/auidnuusiilily dn
Hudeway 57.3 2) App store Amiludesay 36,0 3) FeUsvduiusnieduwedidn Anduy
Yovay 31.3 Inofmouuvuasuaudeinstuenmaniusiususussaaadnluliluns 1)
Sudeyarmansifsituniswaninunieaiadn Andusesay 83.0 2) Fotnadmunisuany
nussRuLennAady Andufesar 36.5 3) lawanaunisuanaunsaatadnuainuies An

WuSeway 225

2.3 syautaleniinananisiion lEuanNARTUIIUTAIUNISHENIAUATARNEEN

'
IS

AmnuAniuvesfnouLUsUAInddedadelunsdenlduenndindusiusunis
namanuninanadneglusziuann Taediaaduegi 3.99 Andesuuannsgiuegil 0.883 oy
dreunvuasunulianudrdyiudesdadolusiiu Place undign wazsesasunlusiu
Product Price Promotion aefluszdiuann Tneizesfifmeunuuasuniulimuddnunniian
3 Sudiuusn Ae 1) amnsanntilvanldannynszuuufiinng Tnefldeds 4.40 Andosuvy
1M5gIU 0.753 2) JURUUMSUARILENIALATY (Interface) flansswauten iusuiouse
nsldau Tnedideds 4.35 Audeavuninsgiu 0.815 3) fléamisaudsdyninde
Auugtrumsuenndindu wiedaniolal Tnefldnade 4.25 Andeuvuinasgiu 0.783

wazisengnouwuuasunulviaIudAguin 3 suduwsn Ae 1) Juiinadfnisldau
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ANJEAUUNINTEIN 0.726 2) ANUANAMEIIINNITaRntulduiuby Inedianisegi
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[ (%

(% 1%
Y Y [

uistivatun1siinmssaiatuauame nquiuilviannsossynguidmangldede iy
vidpannsaitnguiimingldodnsatiming feaeandestunguifigala Tugauawn
o (2556) nanin 1) Uismanansadinsanaemnznguiifianuanizianzasléd 2) uiemas
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2 fnwdayainerfungAnssulunisidenlduenndinduy uazdadendwnasianisifanld
LOWNALATUSIUSINNSUEAILAZEUEIUNITNAINAUASARIEEN
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LonWALATUTIUTIINTLARIRLR A AEN 2) 018 lidamasdemsidonlduonmAladusiuT
ASLANIAUASAANEEN 3) o1 lddmanenisEenl e nnAATUIIUTINAITUANINUAS

AANAdN

3. NDES 1 UINITIUNITAANITHLAUNALATUTIUSINNITHEAILALALATUNITAAINAUAT
AANEaN

3.1 BMC (Business Model Canvas)
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Tngthumwaniungeg) BMC (Business Model Canvas) lassil



PAUISMMETIRLAMLIIBEUNBRLRELUNITINE LY -
NLISMMETIRLATLLMEWALRLLUMMNMLELY -
UEBLEULBMUNLIA]LIOAIBIELUULELIBAIBILY -

(diysiosuods) NAUIEMACTIN]BLULIBAL] -

SWea)S aNUIADY

FLMAMILYELURIALERILY -

BLEWLLUNLYRLERILY -
NLYISMACTLABELY -

2IN1DNAS 150D

ugkLEY
LWNBNLILLY -
UBBLBWLBNIOUN -
FIETEINCIEI AP PINVAY
ugkLEY
LIOFOMRLIUNL -
ugkLEY
eigrnerty -

SJUSWISSS JSW0oISN)

NCIET (R

ploipuy / SOl -

UEIBLBULUFISNOETELUNLY -

UEBLEWLWMOATUIIARELATE <
(LY , b

nis /uhew -

ARUIBMMENALY -

S)Puueyd

LBl MBELUUSNUIELE LLUNELY
ULBNEULEBUTUMN BBELUE -
ARUIZMART
FYBLULLEINEUNULRUY
rLuLyeftepnesaUnNIE -
MRUIZMART
MLMSUGRULLLULELY -

sdiysuoljeiay Jawoisnd

BLEURM

SBLUT LI EILAUIEMILEY
MILTGAIBILIELRIALIREN
ulewredengws - -
utisaR
HAIRLEKWLEINEY
+IIREUNBRELUNNALIL -
RUIEALQINBUDLISLIEAIE]
ELUMA{LIMEILLIAS
UEIBLIBWYEBRIL ML
neeusLougnbubnp -
UEILBWEBHISbYIN
ELURLENLENQUIBMMET -

suolyisodoid anep

tyubsfeprld -
RUHUIZELIBLLEUEBLEY
ws:gEmjwrc:m%m,_wrmm%@m@w -
MABISMACTELAERELUN]TLLAUMM -
MBUIEMETILABERLY -
YMMER -
S9DIN0SIY Ao

RBULRULLUM
GLUBBETIELUMLMILY MOYSPROY L -
diysiosuods L -
ALIEALQIEBURLALELIELEUALUIMILY -
LUNRLALELLUNEYLBERINENUL YN
BLALLUTLMNALENGEINUCHIICALI -
BILLEBUINGDL
GENNNLYISMMETISLBBLLUNLRINS
eLunICH (usredwied) Lnenbge -

SOUAIDY A

UEBLEULBHNE -
ugBLEY
EI8MBNULRUS
sLuneUREAl -
lbLiggisnnnLee -
uEBLBYLWNY
RFSUIABSLAR -
ugBLEY
LWMUNUBTELULLY -

gLYLng -

Jauned A9y

el

SeAURD) |oPOW SSBUISNG  HZ WBLELY




74

3.1.1 Customer Segments (nNgugnA1) wag Value Propositions (yaf1iitiiaua)

1NAINAI919 BMC 919 ulud09u89 Customer Segments Lag Value

Propositions @usamlaainiaiesilelagndnnisia The Value Proposition Canvas

The Value Proposition Canvas I———I

i Pregaiition

Gain Creators

»

Customer
Jobis)

Froducts Q
& Services

s,

o —
o —
O —

L1

Pain Religvers

®

(®sStrategyzer

SUADEE LN

vy 4

AWl 7 The Value Proposition Canvas

a
NN : https://isaacjeffries.com/blog/2018/2/27/how-to-fill-in-a-value-proposition-canvas

14

3.1.1.1.Customer jobs (ﬁaﬁgn 1M29N13)

- dhdsauniaanadn Tdieundedy

- ggmnaugluNINseeUIEsuasTUIRINSUTEAUTUS
MIuansasussAaadn TunnFuwuurenuns

- Aeidusnansseninsausdaanadndugilsaundaanadn (rideya
InasiftuTeazdeslunsuanineudsm)

- 91U INETIANgNNI
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3.1.1.2.Pain (Ueymvasgnan)
- Imasisesnusseaadntasunslavandoutnsoevisolings
nausdvang inlvinquiilsnunsranadndaldaunsadfstoyalauniiieme

- ANSPRNIRITRSVUABULASMA1 ML be lilazean

- ASlABUINISHAALAEINS 819AUASAANEANNTVUIALEN YS9
Lilesuanudeulursniedsldlasuanuaulawinfans

3.1.1.3 Gains (FafvilvignAuseiiula)

- 91NN TN

- N153U3IEsIRgINUAURIARIAEN

1Y

- F3nwasnounINYUADLASN

lneiinsiiaseiunanngua 2 nqulawi 1) naugilsnuns 919 agaouauns

v a a oy a @ S A Yo
UNLIYUAURNT 2) ﬂqmgjLamumwuawwmammm

Y

3.1.2 Value Proposition (yjamﬁﬂnaua)
3.1.2.1.Product & Services (uALazusnis)

- LONNALATUSTIUTINUMINITUARAIAUAS ARNEEN

3.1.2.2.Pain Relieves (msundayvnvasgnan)

-~ Jugegudnansiisrumailsauniaatadniinuuivinlingg

lawanasangudnung
- HsguunsteUnsvuneulds AT Ruazain
-Wasurnuninnussiamidiulayaunluanndnguds
@ 4
Wunsgaduenans

3.1.2.3.Gain Creators (?ﬁﬁlﬁﬂﬁgnﬁ'ﬂ)

-fidayavi1iansinglduauniIaatadn lunnsedunaue

1583 — Ue97TIN



76

Y
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2-918 aUNIAIAUNIAAIEEN NIaLANUABINITIUNISHIIUATAANE AnauisadnuneTy

9

=

wannAnduiienlsknsunIsuansanynganislulsemelng wagarunsodednsvunis

wanangnAaulanIunIwenNNaLATY

3.1.3 Channels
3.1.3.1.Yesnslunslawanuonnaiady

- LW%ﬁﬂ (Facebook)

Javiunwng (Fanpage) waznszaglufaunanieifeaiuauns

aanaannglusemnalng
- UMAYNIAEAUNSAREEN

u'WLLEJWWﬁLﬂGUUULN‘EJLLW il ﬂﬁﬂ‘l&*’ﬁ/lLi‘&J‘L!@umiﬂﬁWﬁﬁﬂﬁﬂlllm’]aEJ

Y
#1199 TnauuzihassnanuazUselevi kunsisadoy (Workshop)
15UREUNTWAURTAAEEN

= a o, PP Y = ! a o
Lu@qzﬂqﬂiﬁﬂLifJULUUﬁQ']u% NANUITOLUIOILASLNY LN ILLDWNALAY L

[y

IWHULﬂﬂUﬂLiEJuvL AR WWQUUﬂWiﬁlﬂﬂﬁlﬂ’iiNﬂ’ﬁaﬂLﬂﬁuﬂumiLWBUﬂL'ﬁEJUIG]EJiJﬂ']ﬁI"ZJEﬂﬂ

wawndiadunielus ilefunisvenegiugnénliundsty
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- UNTUERIAUATAANEEN
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3.1.3.2. 999195 Y185
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41' & [ a o A
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WARIUDIAUASAANEANFILULANNALAT LR T Ut I mAnTuNTS e

3.1.4 Customer Relationships

- ansamlniugnAETen sNSIUNSUARIH U e NNELATY

4 g =t v Y v a o
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3.1.5 Revenue Steams
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3.6.1.5. UM IFAILUZUIALINULBNNALATUANEDUTA19
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3.1.8 Cost Structure
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BMC feanunsninungmiasnauuigiunununisiiniassuilsvinyulagdesdiining

ALANYDINTAINULTT TN LULARzNId lnedisngasdenusingaall

M3 25 PN IWAANIUAINULDITUAINTS

WasTINve s RUL DRI
RV ERV 2,000,000
EXEY 2,000,000
unasiltluvesFuny ORI
amﬁgmé}’unumiwam 1,223,000
auufgIuAlgIslunsantiueu 949,600
ALEINEAUNITHAN 714,400
Rty 2,887,000
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R[IREIN: RuULADU wag AT (V)
RuLADU/ AU Ui 1 Ui 2 Ui 3 Ui a Ui 5
&E@ bl 40,000 480,000 504,000 529,200 555,660 583,443
YUY
n 30,000 360,000 60,000 60,000 60,000 60,000
99NLUY
Ul
DRI 30,000 360,000 60,000 60,000 60,000 60,000
TUsunIu
AN 1,500 18,000 18,000 18,000 18,000 18,000
@5nnes
Android 1,000 1,000 - - -
iOS 4,000 4,000 4,000 4,000 4,000 4,000
334 1,223,000 | 646,000 671,200 697,660 725,433

¥ a

1nA15197l 27 wanddiiduiaaunigiudununissdadusiiunssuaunindoy
wonwdiaduluauisarqualudiuvesuennatatulagludruinesnuun Ul uazdnideu
Tsunsu il 2 1Wuduldegsinsiiuiieud 2 Wouredilesinnsdmanuazuily
wonwdiadu uazludiuAnsndimesduduilassiediunataiiofutoyauenndiaty
warlagludu Android waw 05 WuAndiuilunsame Douwonndinduliognneluls

wwanwasy (Platforms) Aanan
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ALY 510 Algane (Um)
U1 Ui 2 Ui 3 Ui a Ui 5
?i”lL‘li’lﬂmuﬁl 20,000 | 240,000 240,000 240,000 240,000 240,000
Tunssia
DONA
AN 6,000 75,600 79,380 83,349 87,516 91,892
a1s1sauUlng
e TARH 25,000 | 300,000 315,000 330,750 347,288 364,652
n13AAN
WA 25,000 300,000 315,000 330,750 347,288 364,652
QREIS)!
ﬁﬂqﬂﬂiﬂj 70,000 14,000 14,000 14,000 14,000 14,000
nelusanle
ﬁﬂqﬂﬂiﬂj 100,000 | 20,000 20,000 20,000 20,000 20,000
ADURILADT
3734 949,600 983,380 | 1,018,849 | 1,056,092 | 1,095,196
*mwﬁmmuazmmwﬂimLﬁ'wﬁu%faaaz 5 fav
AN91971 28 MTIaLERATIIET9NIIRATR
Yo99lunsUTETIEURUS ALY (U)
Y1 | Uz | A3 | UiAa | As
Facebook 30,000 30,000 20,000 20,000 20,000
Youtube 50,000 50,000 30,000 30,000 30,000
UNYET 50,000 50,000 30,000 30,000 30,000
Roadshow 100,000 | 100,000 | 70,000 70,000 70,000
Event 100,000 | 100,000 70,000 70,000 70,000
374 330,000 | 330,000 | 220,000 | 220,000 | 220,000
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'
1 =

= = I q‘ - P
31NM15197 28-29 wansieArldingNifeiewaza1ldinen1an1snainves
wennaindu Weliunissuivesmenndintuniiiuinlvl Fanquidmanetunfonguiilana

AANEAN 1AYYNONBWIINUNUGINY BMC T19hu

ndeyalunisifivuuuasuaindiuiu 400 ¥a Aurangflsauninaiadn
melulseinalnglagnismdeyadnduiudidivanuninaiadnainisuszana 250,000 51¢
mnﬁ?uﬂmamsLﬁULLUUaaummmﬁﬁﬂuﬁﬂmum%uazﬂhﬁnmmum%tﬁammL‘fJu
nauimnendniflainuninanadnlngldsuiuiesay 36.8 Taegideazihduusosas 35
970 250,000 518 @9fAe 87,500 518 TmeurunAiulrasausuleontalunisaiiilvan
wenndatunldidusuiudesas 70 33880 61,250 318 wldmurnmnsdamudulule
u7nian (Most Likely Case) wagifindruawduiosas 40 Fafide 100,000 518 Tagiimn
funiulenialunisadinaawonnarmduanlidusiuiudesas 70 Gaffe 70,000 518
dedumvnsdfildsunamlsnnitgn (Best Case) wagantuansiuauduiosas 30 e
Ao 75,000 578 Tngthundwiaiulenmalunseniilwanuonndndunlddusiuiuiosas

70 F3fide 52,500 318 WeRwInMmnsaifiAlsleaiign (Worst Case)

3.3 Usziliunaussnaunis
LN IUANNRFIUAUNLAITNAALAITIINITRATNALLRF U LAz aNNRFILIY

mlsvinyuaingamienieanglunnugifia BMC 919 lagtndauauaInn1suuvasuaui

nanluIN9AUNAIUIA
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3.3.1 Ussiliunausznaunislunsalidululéunniiga (Most Likely Case)

M3 29 ssannRgiuselalunsaindululaunniian (Most Likely Case)

Ui 1

Ui 2

U 3

Ui a

fad)
=b.
(€]

YUIMANATN

uUELazinauns

(AU)

61,250

71,250

79,250

85,250

91,250

IUIUNTRNTUY B

LATTUNAUAT (AL)

10,000

8,000

6,000

6,000

s18le

sneleannsadlawu (7o

n1sAIUlan)

15

15

15

15

15

elaann1sUsEIEUNUS
SUNTHENS (RONTITHARS

Tnewde 40 1ufed)

5,000

10,000

10,000

15,000

15,000

AULUIINNTVEAUAINE I ULDNNALATY

AULUIINNITVIEUATHUY

YUATTLLEA

10%

10%

10%

10%

10%

AULUINAINAINNITVNEY

¢ ) a
Qﬂﬂﬁﬂ&ﬂﬂ?ﬂU@u@i

10%

10%

10%

10%

10%

eliangativayuuazaiuiuinsvedumaisluLennaadu

s1eleannsyatiuayu

AETULDNNALATUNINLA

3,600,000

4,800,000

6,000,000

7,200,000

7,200,000

elANAIULUINITVY

aduanngluwanndagu

200,000

300,000

400,000

400,000

400,000

57518 191NN5AILe BN
warn1sUIeAUAINelY

LOWNALAYU

3,800,000

5,100,000

6,400,000

7,600,000

7,600,000

$2U518 ANINUA

4,918,750

6,568,750

7,988,750

9,478,750

9,568,750
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13991 30 MsreuansaNuAgIusuilsvayulunsandululaunniign (Most Likely Case)

auufgnusumls Ui 1 Ui 2 Ui 3 Ui a Ui 5

VAN

s19lasau 4,918,750 | 6,568,750 7,988,750 9,478,750 | 9,568,750

ﬁunumamém 1,223,000 646,000 671,200 697,660 725,433

ﬁﬁiﬁ‘ﬁguélju 3,695,750 | 5,922,750 7,317,550 8,781,090 | 8,843,317

AltaelunisuInis | 949,600 | 983,380 | 1,018,849 | 1,056,092 | 1,095,196

wazALEUIUY

A8 330,000 330,000 220,000 220,000 220,000

N13MAN

mlsannng 2,416,150 | 4,609,370 6,078,701 7,504,998 | 7,528,121

ALY

aenLdodng - - - - -

%8 20% 483,230 921,874 1,215,740 1,501,000 | 1,505,624

ﬁﬂliﬁj‘ﬂ% 1,932,920 | 3,687,496 4,862,961 6,003,998 | 6,022,497

15197 31 dnsndrunansaussanmlunisviaiilsnsdlasuradilsndululduniian

(Most Likely Case)

RTNAIUNNNITRU Ui 1 ) Ui 3 Uil a Ui 5

Sasrduilsdusy 75.1%  190.1% | 91.6% | 92.6% | 92.4%
gnsrdumlsanmsaniiunis [49.1% | 702% | 76.1% | 79.2% | 78.7%
ans1duilsans 39.3% | 58.5% |56.1% |63.3% | 62.9%
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M3 32 sresanssunalunsdiidullduiniian (Most Likely Case)

AUNAFILIUAA Ui 1 U 2 Ui 3 Uit a Ui 5
aunng

NuEn 3,898,920 | 7,586,416 | 13,665,117 | 21,170,115 | 29,525,592
QAVEnISAN - - - - -
Aunsndnyuieu - - - - -
AUNIngans 34,000 34,000 34,000 34,000 34,000
Aunsweau - - - - -
FIAUNTNE 3,932,920 | 7,620,416 | 13,699,117 | 21,204,115 | 29,559,592
wilAu uarduvosieny

wuwmﬁau 2,000,000 | 2,000,000 | 2,000,000 | 2,000,000 | 2,000,000
ls (VAN azau 1,932,920 | 5,620,416 | 11,699,117 | 19,204,115 | 27,559,592
duvediony - - - - -
mwﬁ%u WazdIuYes | 3,932,920 | 7,620,416 | 13,699,117 | 21,204,115 | 29,559,592
ARLYAY

ndoyalunisni 30-33 WWudeyasunalssnevnistunsdndululduinign
(Most Likely Case) lngililavinMsausfgIuiagAuIneanibaInudn Weindununisuan

AlgInglun1suIMIskaga 1L linu kagalditeninisnatauadludi 1 aslidlsans

' v
a Y

1,932,920 v gaildasrdrunsvinilsansegiisesas 39.3 uazninselantuinisosay

Y

58.5 lul9 2 uagiiulneg1imenaudali 4 udluln 5 gasrdunmsinmlsanianasiieyi

Loway 62.9 Tagludd 5 agdlilsans agui‘ﬁ' 6,022,497 U
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3.3.2 Uszliunausznaunislunsallinilsunniign (Best Case)

M50 33 ansnannigiusglatunsailaiilsuiniian (Best Case)

I 1

Ui 2

U7 3

I a

b
<.
€}

YUINANATN

] v C a
awuaugﬁauazummums

(A)

70,000

80,000

88,000

94,000

100,000

UIUNTRNTLYRET

v =
LAZUNAUNS (AU)

10,000

8,000

6,000

6,000

ela

selaannnisaslawa (69

A15ANULNAR)

15

15

15

15

15

selaannsUsEduNuS
SIUNITHEARS (ABNITHEN

Tneiady 40 Mufed)

5,000

10,000

10,000

15,000

15,000

AUBUIIINNTVLFUAIATS T ULDNNALATY

AULUIINNITVIBUATHUD

BUATILARN

10%

10%

10%

10%

10%

ANULUIPAININNITVY

gunsalifenuaun3

10%

10%

10%

10%

10%

selingatuayusazaLiunsedumaeluienndindu

selannsEatiuayy

A8 ULDNNALATUN IR

3,600,000

4,800,000

6,000,000

7,200,000

7,200,000

sreleanaiuluanisune

Auangluwannaiaty

250,000

350,000

450,000

450,000

450,000

su¢lAaNNTalawaN
warN1SVIBEUAINYTY

LONWNALATU

3,850,000

5,150,000

6,450,000

7,650,000

7,650,000

9518 L ANINUA

5,100,000

6,750,000

8,170,000

9,660,000

9,750,000
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M13N 34 ansesansaunAgIueuilsnayulunsainlanilsuinyian (Best Case)

auuAgusunils Ui 1 Ui 2 Ui 3 Ui a Ui 5
VAN

s19lasau 5,100,000 | 6,750,000 8,170,000 9,660,000 | 9,750,000
ﬁunumamﬁm 1,223,000 646,000 671,200 697,660 725,433
ﬁwiﬁsﬁguéfu 3,877,000 | 6,104,000 7,498,800 8,962,340 | 9,024,567
Artgaelunis 949,600 983,380 1,018,849 1,056,092 | 1,095,196
UIMITHaEALTUIU
A8 330,000 330,000 220,000 220,000 220,000
n1sRaA
mlsannng 2,597,400 | 4,790,620 6,259,951 7,686,248 | 7,709,371
AU
neniboang £ 2 - - -
%8 20% 519,480 958,124 1,251,990 1,537,250 | 1,541,874
ﬁwlsq‘w% 2,077,920 | 3,832,496 5,007,961 6,148,998 | 6,167,497

15197 35 dasdrunansaussanmlunisvidlsnsdlasunadilsndululduniian

(Best Case)

PRTNFIUNIINTITRY Ui Ui 2 U3 Ui a Ui 5

Sasauilstugy 76.0% | 90.4% | 91.8% | 92.8% | 92.6%
gnsrdumlsannasaniunis | 50.9% | 71.0% | 76.6% | 79.6% | 79.1%
gnsdilans 40.7% | 56.8% | 61.3% | 63.7% | 63.3%
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M1399 36 A3uEnsIUAatuNsalainlsuInfian (Best Case)

AUNAFILIUAA Ui 1 U 2 Ui 3 Ui a Uit 5
auning

NuEn 4,043,920 | 7,876,416 | 12,884,377 | 19,033,375 | 25,200,872
gnviinT3én - - - - -
Aunsndnyuieu - - - - -
AUNInganng 34,000 34,000 34,000 34,000 34,000
Auninddu - - - - -
FMAUNTNG 4,077,920 | 7,910,416 | 12,918,377 | 19,067,375 | 25,234,872
uildu uazdruvesieru

wuwmﬁau 2,000,000 | 2,000,000 | 2,000,000 | 2,000,000 | 2,000,000
mls (VAU dzeu 2,077,920 | 5,910,416 | 10,918,377 | 17,067,375 | 23,234,872
druvediey - - - - -

mwﬁfﬁu wazduey | 4,077,920 | 7,910,416 [ 12,918,377 | 19,067,375 | 25,234,872
ALY

14 14 Y o

nveyalunisneil 34-37 \Wudeyaniunalszneunislunsdilamlsuiniige

Y

o ¥ 2V

(Best Case) I0ELUBYNNITANNAFIULALAIUIAUDBAULAINUI LBANAUNUNITHER

9

a

Al TuN1sUSUShaEA LU ez lga1en19n1snatanadtuta 1 aziinlsans

q

a 1ady

2,077,920 U Fldnsdrunisvinitlsansedfesas 40.7 uasnnnselantuuniesas

Y
' Il
a

56.8 1wl 2 uagiiulned19menauiali 4 udlulin 5 snsrdumsinmlsgnianasliegn

Yovaz 63.3 Ingludil 5 axiimlsqws oefil 6,167,497 um
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3.3.2 Uszliunausznaunislunsainlannlsdesdign (Worst Case)

M13199 37 MTKERsaLNRgIuTelatunsanle

[

"lstlosiian (Worst Case)

I 1

=
7

b

I 3

I a

b
<.
€}

YUINANATN

] v C a
awuauaﬁau&zummums

(A)

52,500

62,500

70,500

76,500

82,500

UIUNTRNTLYRET

v =
LAZUNAUNS (AU)

10,000

8,000

6,000

6,000

ela

selaannnisaslawa (69

A15ANULNAR)

15

15

15

15

15

selaannsUsEduNuS
SIUNITHEARS (ABNITHEN

Tneiady 40 Mufed)

5,000

10,000

10,000

15,000

15,000

AUBUIIINNTVLFUAIATS T ULDNNALATY

T
o

AULUIINNITVIBUATHUD

BUATILARN

10%

10%

10%

10%

10%

ANULUIPAININNITVY

gunsalifenuaun3

10%

10%

10%

10%

10%

seliangatuayuuazaIL

LUINTSVAUATNE T ULDNNE AT

selannsEatiuayy

A8 ULDNNALATUN IR

3,600,000

4,800,000

6,000,000

7,200,000

7,200,000

sreleanaiuluanisune

Auangluwannaiaty

150,000

250,000

350,000

350,000

350,000

su¢lAaNNTalawaN
warN1SVIBEUAINYTY

LONWNALATU

3,750,000

5,050,000

6,350,000

6,450,000

6,450,000

9518 L ANINUA

4,737,500

6,387,500

7,807,500

8,197,500

8,287,500
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M1399 38 sseuansanNAgIueuilsvayulunsainlaniilsiesiign (Worst Case)

auuAgusunils Ui 1 Ui 2 Ui 3 Ui a Ui 5
YAV
selasay 4,737,500 | 6,387,500 7,807,500 8,197,500 | 8,287,500
éfmqumimﬁm 1,223,000 646,000 671,200 697,660 725,433
ﬁwlssf?uﬁu 3,514,500 | 5,741,500 7,136,300 7,499,840 | 7,562,067

AlgaelunIsuIns | 949,600 983,380 1,018,849 1,056,092 | 1,095,196

wazA LU

AN 330,000 330,000 220,000 220,000 220,000
NIRRT

mlsannng 2,234,900 | 4,428,120 5,897,451 6,223,748 | 6,246,871
e[S IRl

nenibodne - z > - -
A% 20% 446,980 885,624 1,179,490 1,244,750 | 1,249,374
flsems 1,787,920 | 3,542,496 | 4,717,961 | 4,978,998 | 4,997,497

15197 39 dasdrunansanssanmlunisvidlsnsdlasunadilsnidululiunniian (Worst

Case)
DRTIEIUNINNTEU I 1 Ui 2 I3 I a I 5
Snaurlstusy 74.2% - | 89.9% | 91.4% | 91.5% | 91.2%

ans1dunlsNnnIsALuNS | 47.2% 69.3% 75.5% 75.9% 75.4%

gnsrdurilsgns 37.7% | 55.5% | 60.4% | 60.7% | 60.3%




M1399 40 nseuanssunatunsiiilailstiosiian (Worst Case)
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AUNAFILIUAA Ui 1 U 2 Ui 3 Ui a Ui 5
aunng

NuEn 3,753,920 | 7,296,416 | 12,014,377 | 16,993,375 | 21,990,872
QAVENISAN - - - - -
Aunsndnyuieu - - - - -
AUnInganns 34,000 34,000 34,000 34,000 34,000
Aunsweau - - - - -
FIAUNTNG 3,787,920 | 7,330,416 | 12,048,377 | 17,027,375 | 22,024,872
wilAu uarduvosieny

VJuﬁ]ﬂV}SLﬁEJ‘LJ 2,000,000 | 2,000,000 | 2,000,000 | 2,000,000 | 2,000,000
ls (VAnY) azau 1,787,920°] 5,330,416 | 10,048,377 | 15,027,375 | 20,024,872
duveadiony - . - - -
sumiiau uazduvesy | 3,787,920 | 7,330,416 | 12,048,377 | 17,027,375 | 22,024,872
DoV

14 14 L4 dl

ndeyalunisned 38-41 Wudeyanunadszneunistunsalanilsiesiign

Y 9

4

(Worst Case) 1agiloviIn15a0UAFIULAZAIUIMNOBNNILAINUIT LORNAUYUNITHEN

Al Tun1sUSHIshaLA U ke lgI1en19nITaInkatuTN 1 aziinilsans

a (=]

1,787,920 U Fallgnsidiunisvindalsandetisesas 37.7 wazinnstlaniuinisesas
55.5 Tut# 2 uagiiulneg1enenaunetn 4 uiludn 5 dnsrdrunsviilsavinnasldagi

ovaz 60.3 Tngludd 5 agdlilsans agui‘ﬁ' 4,997,497U



94

3.4 ’3’{]5ﬂimsﬁﬁumiwmﬂu System Development Life Cycle (SDLC)
Tnaudlolauaugsiauiuivihnisiwseiannsnumuissaunssulagldnannis

ANTNININITHAUITEUUNU (System Development Life Cycle) Usgnaunie 5 s3ee6i

AN

SYSTEMS DEVELOPMENT LIFE CYCLE
(SDLC)

Continuous and
iterative nature
of planning and
analysis!

Implementation o
- Figure 4.1

S —
Maintenance ’

Michael 1. Kavanagh, Mohan Thite, and Richard D. Johnson - Human Resource Information
Systems: Basics, Applications, and Future Directions, 2e © 2012 SAGE Publications, Inc. 2

At 10 Systems Development Life Cycle

a
U : bhttps:/slideplayer.com/slide/10454957/

3.4.1 n15919uRu (Planning) - virAuidilaluiaussisveshenndiady
= a v a Y - ° < =
JIUTWAUNTARIAT WAL 1HUIUN SR LennErduie i un A lululalaede
AldIsuazIatoNgn

[
a o 14

3.4.2 N153LAT1LATTUVIY (Analysis) Tnetunauiinnissiusiudoys
LuuaeunINIINFHunasAatadnuaruiinisimendadendanadanisidenldau

wenndeduveauilaanasihudeududiiuuuy

3.4.3 n15nuuy (Design) Tudunauiaztludunauninnseanhuuwty
nagnsldnglulenndiadusIusIumMsLaninuasAaadnLaLIUTINNAENS LAY

TUswNSY


https://slideplayer.com/slide/10454957/
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3.4.4 n15111U14 (Implementation) Tnsduneuiaziinisadne
ASYUINNTASIGULUU (Prototyping Process) Tnefidunawsianun 4 Jumeufie 1) fvun
arudesnis Ingludunoutannsosideyainannisideludaiu 2) senuuudunuy dady
Supsuiitaunndenfuduneulunsesnuuunounthusdunisesnuuuludiwosiunuy

o v o Aa

Weainty 3) Wisuwuveentuld vhnisudessuwuueandnauimaasuaziivdayamfvy

Y

Jolauanuziiaidgiunaunsly 4) n1susuussiuuuy iWunisindelianain doiaueuus

wardeRgunngugvaaedld Winiuulsuily tngavyinie 4 dunsuligilunaluseu

unsznanguineaadldinaanuiiswela Juihnmsudesuwenmaedudfiveenunle

3.4.5 M3U1593n1 (Maintenance) unisguaneusnisyliduenniiadu
ndnglduanndiatudrurlukenndndy nsasinaunaeswdymlidugldau

LANNALATY LIDTDITUNIINBUANBIVDI ITUDNNAATUOE VA

LGIGILITE
Larsiimsfnuluguiuvretenndindulliaanhadladediudedunsiuneld

(Revenue) TWunnTuag i bikannaatuiinnlsnunu

2.asiinsAnwinguid vingaunindifgawazingnviuldlae s uuuunsly

. a o ] X 4 g ' v v X
91U (Function) UpILaNNALATU IWZJ']ﬂSUULWE]LﬂUﬂ']?UEﬂEJﬂf}llUj']‘Wll']EJELViﬂ'J'NGUU

o

3fiumsfnwissamsinseatabinnfuiiedunisveeliuenndinduduiisug

AUTLINVUNINTIVU
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