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661220033 : Major MASTER OF BUSINESS ADMINISTRATION
Keyword : Sales promotion Brand experience Brand awareness Customer expectation
Repurchase intention

MR. Oatsadawut SOMPHITHAK : Factors Affecting The Repurchase intentions
Of Meat Retailers In Udon Thani's Fresh Market Thesis advisor : Assistant Professor Dr.
Chuanchuen Akkawanitcha

The objectives of the study are to study (1) the level of opinions small
traders meat products in the fresh market area of Udon Thani province towards sales
promotion, brand experience, brand awareness, and customer expectations on
repurchase intentions (2) the influence of sales promotions, brand experience on
brand awareness and customer expectations (3) the influence of brand awareness
and customer expectations on repurchase intentions. The samples are 343 small
traders meat products in the fresh- market area of Udon Thani province. The
purposive sampling design is employed. The statistics used for analyzing data include
percentage, mean, standard deviation, confirmatory factor analysis (CFA) and

structural equation modeling (SEM).

The results have found that the majority of respondents are female, age
range between 31-40 years, eraduated with a less than high school. Most of them
have ordered at 10,000-50,000 baht per month and frequently 3 times per
week. The findings has showed that the level of brand awareness, customer
expectations and repurchase intentions are at the high level, while sale promotion is
at moderate level. The results of the hypotheses testing show that sale promotion
and brand experience have a positive influence on customer expectation. In addition,
customer expectation and brand awareness have a statistically significant positive
influence on repurchase intentions, while sale promotion has a statistically

insignificant positive influence on brand awareness.
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inssnwgiugndnnielibindunnderduGesddn isgazdasanelddnglunisi

nsna1nadlulaunniinndetuiemaniiivaiiiunses. <

2.4 UIAALATNOBAYINUNITEWETNN5VIY (Sale Promotions)

o o A

1 a @ (=3 v s a o & v
ﬂ’ﬁﬁ\‘iLﬂillﬂ’ﬁ@]a’mL‘Uu‘di%Lﬂ‘ua’]ﬂmﬂmﬂigﬂ@Uﬂﬂﬁ%@ﬂ%ﬂ@ﬂﬂﬂi%’]\‘iﬁqiﬂﬂﬂ’]L"d‘u{ﬂa\‘i

oy q

adlaifioasnemiudisalumsvigdunwasuinsyendnuesianis visgsiavuindniiauds

§5039U1A e kazkduoUIINAYNSNITANaSUNNIAaIAINaINTa18TEN1T wagnagnsa

9

[y

aunsatglumsiiiunissuivesuslan afawnlililunisge wavasimnuyniundstuiu
v & & ac PR o w A | v

anA wazduniladsnisndianudiAgyNagyisudswnians (inform) gela (Persuade) waz

a ° . Y A Y a oA A a4 oA o a [y

WBaUAUNTITT (Remind) vosgnanitelyiifinAanudeiionsoieainwanaf n133u3
a o a & a o fa ¥ v A P | | a

nsisguilumsdnaulavendadundu ngldinTesdenns q lunsduasunsnain

2.4.1 AMURUIYVDINITHILEAIUNITVIY

a

lady Aemans (2546) lolndewain mydsasunmsvieinduimlanagnsnd

i 1l
[ A

nspdlalusvezdu wWensedulimiinnisdeduAludsunaiunTusitu Faunnd199Inns

lawanillauamegnakanIaduasunIsueeudnsla Fudlingusvasdvenisdaaiunis

q
|

1y e NshgnAluaiiiionauunugnAnideseiienseduliiinn1sved duasunis

Y A a0 a 14 A

Melunsanduaiinnuadisadmsenseueanviediiaiunsoasneniudng seduavse
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diumanndunusluszezenls nefinnsindulandnlunsdaadunisue (Major decision in
sales promotion) 4 Funou Fwioluil

1) nMstmuaingUszasd Wunisimunaininguszaidsiuvesnisdauasy
msnandadesiinneaadudiiususteduiln Wy nsedulumsdeluuTundunls
fnmsasdtlunguandiliinglisjsguiuan wu @yvalinsdudlminssduluggniave
fiflvonst nszdunstenuiudmaununisduaiunisisvesgurs adeanuindsens
AU wazansasauanNsuauanivd o o

2) MsLdenesedile ansanuseanidu 3 Uszinm Ae

2.1 daaSun1svigiuuyegiuslam (Selecting consumer-promotion
i

Y
tools) i N1sdasuNITVILLieyIla tealiguslnagedusilunsidus wavazinlUldiu

Auslaanduddeduduazusnisvesusen nmsduaiunisvetasivsednsuaunudily

Y

1%
IS 1 4 v A

ufiunsiawan lngdliinseslodaasunisuiefiygiuiinn fail

< =l 1

- AuAiiegng (Sample) uduanseusnsnueulaglifnyann

| o v qdd’ov[’yyq

9719989090 n19lUseald wanlud1u mauludvausidu Wuisanylvausinad

Y
¥ (%

UsgaunmsaliunsaualpgnsiieliiAniruadlunismikazonaiinnsdeduaiy o Aoty

- avas (Coupon) Wutena1siduduiniusesdns wu diuanse

[%
a Y U

auenuulugiananlanainils Fpvesinazgnilldsuiuaud isenisnisnseduliia

Y 9

N1SYOUTBNAABIT LNTI$WIAAANUASAUFUANSBUS NSV

- Ausunls (Cash Refunds Offers and rebates) 1Jun15v8amna1n

Y a [ |

SIANAUNILNEIAINATTD TUVDTUARAAN1ENET LLH01aTI5a9TUNDUNITVITUIRUAUTNENT

b
- 418ATY (Price Packs / cents - off deals) \unsiaualiguilan
FoAuiuAnafunafiiasiiiinnis 1 fu uisvieniufvdudiifsitestu Faduniaidiy
Srurumsteungnmstiostudiundmann
- 993uay (Premiums / gifts) 1udusiiveuldlae@nsandfivie vie
o3 iedfuslnminussgdlauazenadnduladodudldinedu

- TUsunsuiinaud (Frequency Program) Wulusunsufsavinla

% 1%
Y a 1 1

e uAuaNAINT U IN LA TR UBEYINTLAUNYANTTUNTTRAUATUAZUINITHY 9 9819
Aolleruinanuinanenauaiulussezeila
- N15M5197a (Prizes, Contests, Sweepstakes, Games) Tonns

wstidunsdaasunisuieadsanuniuiiguslaaiuasdusinedudsduiuie sy
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- neiaatuayy (Patronage Awards) Lﬂumsaﬁuayumi%aﬁuﬁ']
feRuan viogUuuUY

- nAaeslins (Free Trail) dnwiunguidmunglviumaassdunilag
niriasinmsteluouian

- $uusenu (Product Warranties) n1suuseiulaggiginduanla
Gulumafisyyuaznglugisnandiimue

- dasun15v1839UAU (Tie-In Promotion) WA 2 WUSUANIE 2
Uitmivhnsdaesunsuesmiudu WaUes vide Auls

- deadunisurediududn (Cross-promotion) Maudwilefigae
Tawandnaumvisuaglildugeduiu

- N15ANUANINYIY (point-of-purchase (POP) display and
demonstrations) iunsdafanssuiiintu o gaunedudn

uendniidsannadasiy anund Wamnsa i wavunise AURALYNG

(2556) v9ansdnasINseisfediuslaadundn G38nsdaaunsve wuussgiuslan
s Toun

- MsldvuinauuIgal (Bonas Pack) 1unisiauslifuslaaifetu

FIUIUNTD

' ' [
a = 1%

- USRI ANT U TINUT U 8FIATUNR 81998 UTTYNUINUUA

Tyef@u MSeTuIUNLYY
v a . & adado a

- N1FANNIATTUNNNITAAN (Event marketing) 1 JWITNIANINTTU
WelignAfivszaun1salnsesanduanainieuinisuy q eefanssuidundey lauwn n1s
Wi M3dnApuEsnLLansduAIMIBIUYTEINY

2.2 @UESUNNTVIYUUULIEAUNANS (Selecting trade-promotion tools)

= | a & v = Yy A v & a v
FeansduasumsvigyszinnillagnesniuuaieyslanunansuasgAuanlvdgeduniiy
WINTY An1sdaaSunIsuNY Ao

- 1138n31A1 (Off-invoice or off-list) un1sv18duA131AEINI
59A1UNA TNV UUUTIVI IR IURAINTITEUSIATLAY 131300 T2AUlgNATE LA
91ANTENUAUNNAN YAIUALANAIVBINAR S UTTARAS

- dudremde (Allowance) M3dngauieyawelugUiuiig o fu

SuAUan wu ARl
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- AuAils (Free goods) TWaUARLAYLASIUANNTEANUSNIUND

ANUYDATUA

2.3 dadBunsveiissgasiauasniingnuwie (Selecting business- and
sales-force-promotion tools) lumsaueunsneiainegsia afeanuuseivlalisda
wngnA wazgdlawanidnaueig nsduasuniseiy Ae n1sulatun1svIe (Sales Contests)
nszduntineuee wiefununelifunntufemsanadufnssumansnedsise

- Tarwanditery (Special Advertising) ueuvesiiszanliiugndn wu
Unni Ui
- ULAAYAUAY WaEn133nUsEYY (Trade Shows and Conventions)
Gahliusnnieasdnsldgnilyifaantu viegnémitousinadfinduld
3) MafaLlUIUATINTANLELER ISV Fe NN uF T LNz asl
wazdsngsla Tnsfinnsanann 6 Yadefie 1) uin 2) Feuly 3) szeznan 4) Bnsdweu 5)
Hennanfiiangay uay 6) feaulasulszmaniivin fumuasasumsne

4) nagey UHUR muauwazUseliung Isunsunisneaeuluswnsuyinli

a

NaAuiuladeIesilenlignees dsgtlamangay Inisunauenilusednsam uwasauay

AANITUANASUNNTVIITIATDUARNDNNTLHLIANNITHWTONNITV MR WIUNTIUDS T UAUE

1 9

=Y

Tsunsu lag5Usuillunail 3 35 fie 1) nslddeyavie 2) msldteyadisia duilaa uay

3) [Wn1snmasg

o w

' a . &) L3 ] = A
AFALEIUNTITVI8 (Sale Promotion) 1UUBNAYSEABUAIUNIINEAUVDINTG

o

a

duaiun13nana (Promotion) M3fnwiilg3deliinnisduaiunisve (Sale Promotion) 1

[
a a 1 % )

Anwn lesndideiuiinsduasunisvigluladenidnsnasdenisnduundedives

' '
A =] a0 1

dusznaunissedeslunaindn aiunsanisasianisivs Wunsesdendaedeansliun

b2 4
a ' a v [

nguidimunguazgnaiieliinenisiiegvesduamselusiudu Melliesidrensequli

naumnefaauaulaludua uaviagaanuaulalunisindulatedualeweuiiey

fueuwdeseau 9 lunan

a a o o s '3 .
2.5 LLu'JﬂﬂLLaz‘Vli]‘ie}QLﬂﬁl’JﬂU‘Ui:ﬁﬁUﬂ’ﬁmvmGIEJI,L‘Uiuﬂ (Brand experlence)

A5AS9UTZAUNSAUNULUTUA LUTUINAL T8 AU SUR AN S 19PN UFUNUS N9

¥ '
= =

g1sunifiugnAlakiuuiugy Feagaunsaiiunsivivesusuniazasinunilaged
) % va o v o ¢ 9 P a Aa A Y ) & '
Auwusuals tnegidelaviinifnwAuaituulfauwasnguiineadesiuussaunisalituse

WUSURRIL
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2.5.1 AnaviangvasUsEaUNsaifisinawuTud
Uszaunsaififlionusus (Brand Experience) vanefis Uszaunmsainiguilaa
Hentofunusudaud udwhliiuslnadaamufimelalunisuilandudlutuseuneunis
Fo sewinste uazndanisde Inedsvaumsnivesuilnaiifsonsaudly 5 47 1iun 4
aulszamduda auensual sunginssy uaidayl wazauauduius (ingan
Funiiile, 2562)
Ahmed H. (2019) Usgaunsalfnunan fausiidessenousenunim U

A ATIEUAT LazdNYMEN18AINDY 9 uonanil (Curedale, 2013) nanfsuszaunIsal

a

HANAUIANIINNTEUIUNMTATIANAT DR UALDIANIUABINITUAGNAT Inedayanignias
A v a Q‘L A

MNBIANTUIBENEN daaliigusloadneuiiasidila iiamsliesgiiiednduladenldde

FangIvesiun1siianuazain nsasauianela asrenudila gndes Argay
wnzaukiguslaa IAANMSTUYLLAZAIN150a5 1A INEN Yaln 1 EUANA

pd)}

] = A A
LWULATBIN BN
YLaNsnIN

1Y

mMsAnwIAnIuUsTaUN saliTd suUTuATIfe ursmuvIneBuaT A A Ay
Wma1e Uszns 1dun Brakus et al, (2009) lda5urguszaunisaliifisenusudae n1g
nevaussvasuilaaniely leA aauddn aauimna whls flinanmginssudaiid
Aeafulusuddu nssenuuulendnyalueIwTIY el 115AeaNT Lazan nnden N3
ANLAISILAN

Zaichkowsky(1985) Usgauni1saluatuusunnenuian (Sensory) a1sual
(Feeling) M@ (Cognitive) HazN1SAOVAUBININAIUNEANTTU (Behavioral Response)
TneiiusraumsnivosuusudiRnduldfuiuilnamsninsuasmadeslunnyaduiavomy
JUA

Brakus,Schmitt, kay Zarantonello (2015) ié’l,auaﬂﬁzaumiaﬂuzgmaﬂﬁ
Aadeafiunusud (Brand) tnenanain Useaunisaliewusus (Brand Experience) fanis
nevaussveaguilan diunsszamduda anuidnanudn uazwginssudisldedaind
Weuleslugnsndudn (Brand-related stimuli) Fsi1idenlesluguususaud azusinger
Huauwilsvesnsesnuuuuaziendnwal

saa 1 ¢

Uszaunisalniideuusuaminaueainuguinilugensualisuinuazaduis
wolatuas dewalviiinanuyniuseninwusunauaiiazguslaa (Brakus, Schmitt, and

Zarantonello, 2015)
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'
L4

Uszaunsaliilseuusus fe Ussaunisalnmsdevisenisusinavesuslaaiu
LUSUAAUALALDIANS (Khan, Rahman, and Fatma, 2016)

A3dudsaguainunuigvesdszaunisalAddewusud Indunisadne

9

Usraunsaliiulssamduda anuiannisiinde wazngfnssunsnevauss Mindulaeds

Fnwesleanauludnsndum

2.5.2 wulAanganuUsEaunisal

DY WU (2560) D5UBLUIANYDIUTEAUNITUNTADLUTUALIAINATT

saa I3

Y a ¢ & 9/ Al 9 1 [
NAUINITNAALYIUTEAUNITEY L‘U‘L!ﬂ'ﬁﬁi']ﬂljﬁgﬁilﬂ’1im‘l/lllGl@LLUiU@WIMIGULWUQﬂﬂJaﬂng

d‘ AQI L ¥ a ! = ! U U = 1
nenmenmiifglfuuselevdldaesifistagiusieaviniu Ssutanisneuauesiulszam
duila NUIAN YiAUAR N15NTEY kATANANTUSVRIUILNATININAIUNTITMAEAIY
Usgrivlaludsvaunisalwenlesluguusundud dsanansafaduynillenduilaadudaiuiy

SURAUAITINNATILAZN DY Anwaizn1saseUszaunisal nuadu 5 du daseludl

¥

1. Useaunsalinunissuskulsya mauia (Sense Experience) 1Wun1sius

Y Y

Uszau mssudszandudans 5 loun U sa ndu 1@ uagn1sdula (Brakus,2009) Begn
11 Useyndldlunisvianisnaini@elssamauda (Sensory Marketing) oasneaay
WANFS tazAUl U NaN WAl UALRN

1) UssamaunanunisaeaLiiu (Sense of vision) Luuseamauianisaisni

2V

gNNIZFUMBANIMWIRABNLNNTIZR UnnnspaalirInddgeg1snn msznsueniud

q

=b

a a 1

SvswasemssuiuazansesuilnariunisesnuuunmsldaTll feuargaduilnamindy
uissiosdmaneaTuainarauiAnduilan nssquliiRangAnssunisto wu n1sliatrh
TiAsmuFanadng asuibemiy msldauaailiidniounss uasiiluanmneadouniely
uvzegafidniedui seiunnudunasiiuendsiuinadenginssuduilan wazgusns
UsTIvesduindiiinarenisaninvesusiandnae

2) Uszandudasunsladu (Sense of sound) ldsadudiuidenlesd
arwiAnuarensual dwaseludmginssunindendovestiuslaa n1sfidide aluondnual
wiemsleBudssing Uose avdwanenisans uavdeslesrolufimsaud wu doses
salomnIniusiaveglutuiiindudsssanedudesls aunigminntisaiisersusl uas
nszfuauiAnfiunnsnsiueenludae visusinseiadsyavesey Suduondnuaifiadns

39031 nszRuaLaulaliiuuslaala
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3) Usvamduianunislanau (Sense of smell) ndugnianldairausseania
Wedga Juilnanazanuduiendnualvesdud Wisldnfuszdimadenunssduasnis
szAnis

a

4) UszamauRan1un133uTa (Sense of taste) dAUaEIAYLABNIZIUTIAT

9

¥ 1 =

9IMTUALATOIAN T ETaYIATINasaNITFUTAMA N ANuUseiulalududl wavdied
AMNENYAIYRINTIAUAT

5) Uszamdudaniun1sduiia (Sense of touch) gnuunldlunisasis
Uszaunmsalvesduslan wiirasidudidanuunnsesmisaisni Wunisadanisandniu
Msduraiudua Wy R gl intinvesing Wudu

2 Usvaunisaldnuaiuidn (Feel Experience) Wuviruaffiguilnaiinedsln
a o= = ¢ & o Y 9 v A ) ¢ - !
danils visawmgnsallawgniseinile ngnnseauliiieatesivensual veu wseldveu nela
v3old wela Jeavdwmaronginssuvessuslan Cowley (2007) Asiiu Tnn1snatndadesas
a & o Y 9 v a E% ¢ a A A o9 va =2
aanduimnseiulifnussaunisalnuesualieuinseguslaa e lviiinauianelaly

o

nsidenae

3 Usgaunisald1undudn (Think Experience) Wunisdeansiiionszauli
AUslaa lAnAUAsEndnAnfiaNeInIsusetymimauiadu wasAnniuuimnislunis
whledgm wionisdoastiiuiimnyanusnvesduavizousminasdislunsuiledgm
1 Tnansnszauuusls 3 wuu laun

2V

1) nszguliinaudsenaiala (Surprise) Wudiuinseiuliguslaaidiu
$illunisasie anwAnaieassd vlvisaniiuaaiuaands

2) nsguliinaulass (ntrisue) nsasedulinfnaueseiniwazaula anqy
lgusAuImsansvinnie uanasnseduilazaruisaldlanvieluvuegiuaiuaulouay
Uszaun1sal Yosusiavyana

) . < v v a a = v v

3) n138e (Provocation) Wunisnsedulviinnisefusenselauds (359509
\Houaey, 2557)

4 UYsgaunsalsunisnsedin (Act Experience) Wuisvaunisaiidanaainnis
N33 LarNgANIIUTRINULLEY wazgUwuun1saludinlunisadeussaunisalniunis

o A& ° = a a Y a - o a Aa Yo Y o

sz As Msdnawenadenmieliungingsy viesuwuunsaniudinlituduilan lny
Wudily vsedumadentndlunisusuusalinau vnguslaalasulssaunsainfagdma

WiAn Augniusions@ua (Schmitt,1999)
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5 Uszaunsaldnuauduius (Relate Experience) 1udszaunsaliiinann
3 Iifunsnevaussnufissmsiamzyanaiitaglrenssiuiduiiveniuvesdann vions
le¥umnudaniannaudy
2.2.2 pefUsznevveIUsTaUnsaififinewusus Brakus et al., (2009) @ue
23 UsEnauveen1sinUsraunisaliidineuusud 4 esdusenou fe 1) Ussaunisaldnu
Uszam duila (Sensory Experience) 2) Uszaunisalauesual (Affective Experience) 3)
Uszauni1saln1ungfAnssy (Behavioral Experience) 4) Uszauni1sadaunl1u@n
(Intellectual Experience)

'
= = 1 '

NNIANYINUNILITIUNTTUARITUNITUSTAUMTRINTfauuTUA §I78

| 13

| caa Ay a Y v v v U A 14 <
WU ‘Ui%ﬁUﬂ'ﬁm‘ﬂllﬁ]E]LLUTLWWIQ‘Uiiﬂﬂlﬂi‘U‘\]Wﬂﬂ'ﬁﬂllNﬁﬂ‘UEﬂuﬂ’]‘V]’Nﬂ']Elﬂ’]‘WVl Ju

D

¥

Uselovidldany ¥998UAN N30MN9ANUSANTIANNSEAULAENISALASUNITVIY NTES19N1T5US
Y Y 9

Y

wusUAMIAAAN15INdn Anuidnyeunselivey visedrunliguslaadiluidiusuliiin

'
L=

ANueng Anuaula dulu Uszaunisalnddelusuanfsdwmasonginssuguslaaly

Aoy T ° Yy y | a o ot L a v
Tunnanfalewuiu FaagyinliaalIs1egaginnnLAanIsluUseaunIsalluniIstedunilu

Y

= o

soudnly gIdedahunmnuaduiudsaulunisfinussduanuduiusuasdvinaneniny

falagadnlun1sAnenluasall

2.5.3 WUANINNISESeUsTaUNISaINdAaLUTURN

= %

Uszaun15alvesgnan 1inanmsusediudeyaignAnlasuainanyaenig

U
NI YeeduAI waznauidniignAdudalduasgndazsuilaiiussaunisaldu

Usraunsalidauin mngnauseiliunannilonIuanuneveegnai Selseaunisaired

'
& aal (% (% 1

anAdudsngsieanunsaadvunliiiunagnsuaadusnninsiauiuinnssudeudig

Y

nann damabigndninainuguauie azainsansilunisandudinuindu vieeadunis

Y =

asauszaunsaliiuwinnssuaunsaatnvilignananausuilaiu $dna1agiilaly

Y
AuAn

a

e AUSITINA waz W 9T (2549) lanaate wwiRnnisasiaszaunisal

v sa (%

IalwazanuduiusnatugnAielviinanudnfAwsensual (Emotional Loyalty)wuanis

i

e

1) JusnisdeadnlUduiaiedn (Real Touch) Aion1sdnsianalniugnen

Y
lngnsaiiietayadss
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2) Msadredewdantndnasniian (Innovation) AeTiiuAUAIANT wWANGS
NAUUAT AL

3) 1158519399577 (Mythology) WduiduAmIsuINsilnsiyaAInig
ANIAENUY

4) n1sairelszaunisaling (Existential Marketing) Ivignanladuia
Uszaunisalil uwlanluml

5) a39ui@a3e (Authenticity) AensasislignaniandudalaiuvesaTediuei

6) MsUgnnszuanan (Viral Marketing) Aansai1anssuadoanslyidnisyn
van me9 U

7) nMsignAalidiusau (Participation) drunilwestunsulunszuaums
U3 Usgaunised

8) NsaseyuvagnAT (Community of Interest) Iun1sasiaszaunisalsiu

93013 Inefinadnisienduaudnasyuyy fnesdiuiennuazain Useaiuiu

=b
e <D
)
D
o
R

9) nsasdunusivanAnleUszaun1sadlndiuandng (New Unique

Y

) a e

Experience) Aon15gsnanasdinseningnidesnisusvaunmsalelsnunneda wagnian
Uszaunsaliau < AisendanisIeiuvisdsyaunisad (Experience Platform) N%n39n13
a | | a 1 ¢ o ¥ Y a o a ¢ < & ¢ v
Anseszningshanazanmneulangiiananinaudninisersual Fuluesrusenauli
LARANUANG

10) N15as19n1snaInasIusuAuEaliLuIAnlug (Innovation Idea)
luvguumianisadrslssaunisalanaall 2 dnvagaioiufie anyaen1anIgaIn
(Physical Element) waganwuzniauianaigluvesgnan (Emotional Element) &4

A111503 @51 benara Ul

Uszaun1salgnen (Customer anwagnunelurewsId@ua (Physical
Experience) Element) + au3dn angluvesgnan

(Emotional Element)

AT 1 LEAILUININTTEFIIUTEEUNITAIRNAT

#31 : Shaw and Ivens (2002)
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v [

nsdasunIeadUszaunsalliiiuanAtaInanwazn18aIN (Physical

Element) dnwaignienmiu mneds Aauaudivsednuuzvedudnueuliiuiuslaedu
a A o 2 o 2 oo &
dagnAn anunsavesiiulalagaunsadwundy 11 naudall

1. &uA1 (Product) A NM1sAnrTeUIUIRNITUaSNassAlnI i Nendnduan
Fagursavibiinussaunisalludannnisvenselddun mnnansusulunisuinaziduy
susabiAnmuliuieulunmsudsdu wlinluigasiinaendeunsedimlunuviewmainn

(2MEY

2. AUAMNEUAT (Quality) fip seAuAmAINvasduAignAdulalalaens
Y |

= ] o a A a ! ! 1 < K
L“LJ’iEJ‘UL‘I/IEJUQZUJW‘Wﬂ‘UL<‘I‘Ll‘1/l'i]’]EJVL‘U‘VHﬂﬁ]i?ﬂ‘UF’ﬂllﬂmﬂ'ﬂ/\lﬁﬂﬂ?’]@LL‘UQU@@JLUUﬂWiW@ﬂEﬂ

9 Y
Usraunisallsuantunsainsimdualnaifesiugailbiiinanuidnuseiivla 19le Aua
sy

3. 51A1 (Price) IAssasiesianduanlusienisaudn Wudananesusle

Y Y
Y

4. viafife (Location) N1SAINUATTILATIAIYRIFUAY denalngnsesio
Uszaunisalil gnAnaglesulunisifenuaznsedunisvedudi wu n1sfsgennuaula A
avpINaUY

5. MITRAsAUAT (Delivery) Wun1sadeusyaunisalideuinuazusyyiulane

N

UA

6. NANTIUNNAIAFIN (Event) nsdafanssudfivay telrgnA1sednand
duf nongfgpduLetUsEaUNSIgNAT (Experiential Positioning) wavdayay1damLiiy

9 U g

[

91N Uszaunsed (Experiential Value Promise)
A v a & @& o oA £% v a & a
7. madenlunisanaulate (Range) Wudwndienseunisindulade wagiiy
Uszaunisallsuiniugnanlaegaunn wu madenlunistrissRuvilignanidnitanunse
WiaduRmseuimMsisegeiemennnewtainaulseivlanazuendeludiyanadug
8. ANuEINLazALelunsEeduAn (Accessibility)

9. UIN13 (Services) WinUszAUNITAIRIUINAIYNITNL/NAUIAMNINUINITN
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ho))}
2,
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10. @nmianday (Environmental) FagasinnanwalifnnuedunseA
gy
N30l

11. puiiganevesdiua (Availability) AoAnaR@IN15v8IgNA
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wwInensaislsgaun1IalaInAlNidnvesgnan (Emotional Element)
ansafzainrmuaniliiugsiald msiinagsidenleanuidnveauilnaunly
UIMTInnIs Yssaumsnideadlafenuiinvesvesiuilng dsaunsafiatutuyndises
mstoAudn laiaslunoute sewinste uaevdde adsenuvssiivladeriuilng weng
(L]

nawil 1 AnuiwaamEuaynauIu (Enjoyment) Aonisvilsiguslaaddnuand
AU eunaefinugy niila Hewela Ausiu Wudu

ngul 2 A3 (Love) mnefan1siifdnandla Wufleensu wniiu uwanseen
e wnnn Auiuenitiila wazmlaLv Juveu Wudy

nguil 3 Uszmanala (Surprise) Ais Aanu3dniisaassdlanuiiu aamuin
Usgvanala uansliiiuldluamamsiaudtus dusnoude sewinsde waendsnisde e

ANUSNALS

2.6 LuIAAuATNBNLNUNITFUTUSUUIUA (Brand awareness)
mssuiuusud Wunszuiunislusudvesiuslaaiiinannsguslaatuladudadsle
A wdANNTTIATISNS 8VEEAINEBNUINATTTUT 81Tl Msdunaiudouusud

[ 4 A A

Fomu d Fudnvel A1g 9 TaausodedIsvsoRrdlateRIauR o LUTUATY 9 F5au
ludsnuandiuavandselovidsng 9 apeiidua wazaiuiantuidnlavesuilanasdens,
audn Tnenssuslunsnduduesuilnaty Brand Awareness) nanfeldunsiiguilna
ansafiazansvsesvantnandusitu o Tafuunfniiannsaavesunefumnevesnis
$uduusuddadl
2.6.1 AnAviaNELRgARUNTIUSLUTUA

Aaker (1991), Kim & Ross (2008), Rong & Emine (2012), Tritama & Tarigan
(2016) leinaaliin Im‘ﬁ'ﬂUmﬁmmﬁuiuazmmmﬁ”]ﬁuﬁﬂ’nmLﬁ?iamimﬁ’uﬁ’umﬁmamm
nslavuILaznIslawaUTs s dNNUS ﬁgqﬁumii’@ma%’UﬁLLazmmmﬁ’wﬁua’]mimﬁLLuﬂ
pandu 2 uuu laun msTauuudle (Recognize) wagnisinuwuuseanls (Recall) Tnansin
N55U3uAEN15INT

Keller (2003) nd@1731 n153uinsndudn fAe Anuausavesuslaalunis
wenuez wiolunisszydmsdudle wiadu 2 s3iu Ae szdun15997la (Recognition)
LazsEiuNIIEanld (Recall) Hans1aud1 Fan1sfuinsndudnaziidninauazdanaso

nszuIunsindulaniazdeduivesiuslaalanselienisiuinsduivesusinaeglusyiv
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Nazvarunsaseanlanensduaiu Wetnfsidesnstdeazdesiinfiens @umiu o 1udusu
AU 9 999n15N15UAALEDN (Consideration Set) Tunszuaunislunisanduladoves
AUSLAA

o/ L3

avatl Auzdatiun (2560) lanaiatenliin andnwaluusuaauanduning

9
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Aetuluanufnuesuslan 3a5131NN155033NNNTF0ETVRIMUTUAFUAENNSDWRNLEY

YnasifgitesiuaminyuzvINani e Jlinanduniin1siuinnuuaneeiy Jadueg
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funisiusraunisaluneegeranusunauni eiidunauiainnisilasunisdednsuway
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Uszaunnsalnng o vesrusian Msainesuivesiusunauavnuguslnatulseauuaneng
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ffu fausn153le (Recognize) ensliliiulatin aunseiisnataidumnudioinuususauaiiu
[ s Y A a o ed o 2y v 'Yy & v oA
Junusudduidedludssinnadadusinansassandalaganuslaidy 2 szdu fe

1) N135911@ (Recognition) t0un135us Ineddsenseguguslnaeialy

oA Ay v LA aa a P o & = oo A I3

a1u1saseTeduaisenulited willelidgsladmiadeuaunssdfseinisdouusua
duroanunla

2) nsszants (Recall) dnladndunisiuilaglifideionsequlunsdlil
Austna anunsasevendnsiaeieanuliiednelidestfmilddlayiglvisednta

InAa 1IN way Ussands wauum (2559) na1391 Mwanualavdmainis

asUladn Mssuinsdum Ae nasiguilaalasdnasauanldnesdnunneu

=

LaYAIINILENLET IR ALA VIS NITIL q TdfidnvneaandResadls uarns
fuslneanansnansnsdudioninisty o Iikandaimsduduldsunisseusy waed
arunidede Saunmiienaunsashlifuilantnduas seanfwsduddulddususy
#u 9 lunszuruntsdnaulade
2.6.2 M3uussEAuNsTuivasduilag
Analg WAlsnd¥ann a3ula (2559) ludsszAuresnisnseniinlunusua
@uAn (Brand Awareness) aniiu 3 26U Ao
1) mﬁmwﬁfﬂﬂﬂaé’uﬁuLLiﬂﬁﬁﬂﬁa (Top of the mind awareness) 1Ju
sedunamsEmiindfvaveniuusudaudmiudiaulaasu uaveglulavesjuslnasuduusn
Sleidefanusudduditoglumnandniuaiing q dafunismseuriinlususudaudlussdul
Fudugayamnevesinnisnainil Fesnsliguilaainfeuusuddudvesmulusiuiivin

ABINSTDNAR N U LUNLIN T
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2) nsaszutnisuaulanwu (Unaided Awareness) Wuseaunis

Y

nszviiniiiannsainanulaaiuresuusudduidsegiulavesiuslnaUszana 2-3 wusud
audilundefausinguiu q feilnanistnagthadunseuuasnssduliuusuddudidu q 7
lilsoglulaguilnasunseniinuagnoneundndunusuddudvesmilvioglunumssdives
AusLaalile

3) Msnsenindnlaunannnisaimainnguidivang (Assisted Awareness)

& LY v

yay v 1 ' va A fa v A A '
LUU?%@UﬂWﬁ@iSWUﬂEWl@NWQWﬂﬂ'ﬁﬂ']ll‘ﬂ?ﬂﬂ'sjllLﬁj']‘ViiJ']EJ'J']LﬂEJ‘lﬂEJu‘SU@LLU?U@E’{‘U?’WUVTE)VLN

o £
v oA =

matunsaseniniluseduil Jadunmsiassdvludesiuiionsivaeuinguilaanglidute

wusuRdumMdinneurselal fazuanseanmsnseninilusedunisaseninilulaguduusn
fgnnall

#inda (Top of the mind awareness) tadnnluseaunisasevdniluladuduusny
VU B9

sudunmsianisnsemindvasuilon lasldfinnsvenliviasetouusundudila 9

¥ ¥

winfuindumsiumdeyauususaudfieglulavesiuslanegisuiass
{AdeTeagulddn nsfuivesuilnatuinainnisiitindeasmanaindedeya
#ng 9 suludundesdionisdearsludess 9 Imammmi’mwamﬁuﬂé’mﬂmi'«mﬁw%’aLLU
sud visenanAausilsannsBonde msdnds nmsursseldsuilanaudu 4 esusreidusiu
2.6.3 N3TUUNITTUTUUTUA
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U3A unaaudsisaun (2564) lenandinisad1an1ssus (Awareness) 11du

Y
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Sulafunsnvesinisaiauusuduaznmsvhmanan Saduduneuusnudminiiuusudlanng
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1) §5l5i38n (Unaware) nquauitliilfaulonazlsildnsznindstgmla o
flenmaniAntuies Suieinaunduildogreuinusesuaziufuauviimevesinnanain Tu
NITATINIIDANTAN 9) Lﬁ@iﬁ%agaﬁLﬁuU%Imﬂt,l,azﬁummwﬁﬂuﬁmmﬁw q ol
28n1191NN50UY03A1NLISUTlA 9 1ae (Unwareness) NUTDINIIN15ARa156Ne o 7
wngautunguauivai senoumuiUsznniidilladineuazsanida (Snackable Content)

2) 5usnalaym (Problem Aware) nguauiidasuuaziinlafsdaymaanan

'
a

wWByAuasandey widuluiiesudgnsusuresinnisnainlunisasneunud Jainag
NaFawegnatgegstutuil wu Jyninuiataiumeesls, Yymumartananivu, dgym

! v P A ~ - Y = 1 ° ' =
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[
a A 1 =
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3) $u30438n13 (Solution Aware) TutuinguitmneresSuitadaymanly
o = a Yo o = ac Y Y oV 1y wee o I3
sunilaazisulasumneudsisunlvdymivartudiaudy uidsldsuitansiegvasiusue
Aadlunann Jaduilulemadufwsznquilmneidwsamlasdnausiudlatymli lne
tnnsmatafasiiauedudiniauinisiiadidinguilmineilodesing wazoavinla
Inginauediag1eid15anie Case Study Mindedenatvayuiymnimaiu
4) Su3nensilegvesduan (Product Aware) nguidivaneuineduavse
UInsfiwusuaiauendd uazwusuavenadlusesiganiuaulaveinquilvuney
A A 4:1' & I 14 ¥ 4 ! 3 1 v 1 a 1%
wianfiviawdeulugnilila Tngnssanandingudhnuneiivedsdniauil dudvesnu
Wrlugasuntymilaedaals, iliduarvesgulnawiundsdudsdunainlild el
naudwaneldidsauuaruaulalundy 1 silininaulauasiiaundandeduiusunves
ANIBELAYY

o & 1 al a i =

5) Sugnnegrauduedned (Most Aware) naudviang3anduavzausnig

Y

e v A

voauusuanlueged wassuiindudtuainsansvausdldegelinfudndelingu

Aoan1snistudunieatuayurnufaiiiesnaufivsidondudivesnn tnedanviladunly

o

Induseviiniioutunaunsuning wiasinauedsgddaiiedanisvelinguidivunede

AUALAYTIUN WY WSAES NMSTUUSEAUAUAN V5T MALLUULNBLANTDEUAN

IS v (%

a3uledn nisfuiuusudvesurazaufazliseduvesnisiuiludwing o Ak
wiHouduea1u150U lUTATIEAUUINIINITATNADUNUAR 9 Naru15aassli

naulhmnedsuanuanauludmgAnssuundedurvesiusun

o/

2.6.4 Yadeniinasansiuiuusun
U38 unaauds15aun (2563) na1131 Juksnlunisaiisusuavsegsiale 9

q

Tisvauaudnsa amdlidunisilieusuilunisiiegueswusudvsenianGaniinisasng
Brand Awareness Faiufifienisasidliianissusludiuusudluguuevegndi (Customer
. A [ [ 4 o 1
Perception) MUunau19NN15laiwa Useduiiug n15vin1snainluguuuusig 9 au
naneunandluaieavesgnasiufedinisuaiisuazuendeningnAlasunisnavauas

AnuReensTdludsszaumsald o uazladeniinasienisfusuusus loun
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1) Anusatosweinslavan sgniinTuluduiduintuusnyeanisasng
wusuanserigsiadnudeaiunszuIunsasinssudnewane Mmenisasanisiuitnis
flagveanusununsiavansuluifianssumanisaaialuguuuusg 9

o A =% o

2) Uszaunmsalgnan Uszaunisalilasuannuwusuatduinddgyiian dedud
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NAUULANIINNTITAUATLAZUINIT AN NYBIFUALAZUINTT TudUselaviuazany

2D D)
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2) Wmngveansius (Target) dnwaizveatmanengnuesgaznsenuiu
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n135u3 Wy aundadesiagldsunsdunaulungauainnitauiidevssy aufiszlasu
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3) a0 uN130ireINTTIUS (Situation) Aedwwindenlurasiivesiiuninuay

' [
a o w Y

wmnsaitu 9 WuAsddyieiigsuiiodmneandudafuiillldinsdeundas mnud
anumsarsedandoudsulufeziivinadenssusiasundaslusde uenanaanui
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2.7 WUIRALASNOBNEINUANAIANIYBINA (Customer expectations)

Auannds usuduvesgagomene 1Wun1ssul nsreaazuaudenis nieu

a o= v g a J v a ¢ a a
nsUsEiunua FernumenitudunsAnarmin lneinarnussaunisalinsluefinues
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(Brand awareness)
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(Sale Promotions) (Brand awareness)
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[ (%
v Y a

AEUT AUl FaeauuRgud
6

auyRgIud 6 : mnumanivesgnAdlanuduiusideuinsenunslaged,

AUANANTIVBINAN ANusdlaTagn

(Customer expectations) (Repurchase Intention)

AT 7 UAAIANYFIUN 6 AUAIANIIVRIRNANEIANNENNUSITIUINFRANAT YY)
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2.10 NSAUKUIAANITIVY

av o a 19 va o

NAITNUNIUITTUNTTULALUINNAYITOI HRITuNULUILLULATHANITANE LT

Y

dugalundngruiianunseatuayuanuduiusseninaiudslunsaunwifnveansideluy

[ £

A5l wazthludniswamnauufgiuianuadieiy InediugiuananeuiAndinisauasunis

sala s

YPYDIVTENI MUY AUAUALUTTAUNTANNFD WUTUANBNENARDN1TTUTUUTUAKALAIY

manieasEUsenaunissegeslunainan dahludrnundadedinuaisu fail

nsdaasunIseIe nsFufuusud
Sale Promotions Brand awareness \
ba £ %
Aunslatod
Repurchase Intention
e ) - X, £,
Uszaunisainiifaiusua ANTUATAWINVBIGNAT /
Brand experience Customer expectations

AT 8 LENINTBULUIANIIY
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A5andun1sIy

'
a

= aov A « o A v & ok Y I oA o
N1FANYIIAY LIBY {]ﬂﬂEJ‘V]a\‘lNaI‘V]Lﬂﬂﬂ’J']llWQIQ%@%W%@QQQW?WSﬂaﬂﬂQNLu@ﬁmﬂu

funnainan Jamingnssnd” nsideassll WUun1s39e@eUsunn (Quantitative Research)

JunsideiiudeyadsiiavuasliisnmsmeadalunmsinseikazUssanateasuieaiu

cala [

NsdEsUNT5IY Ussaun1salidaauusud n1susiuTus AUAIANIATEINAT UALAIY

o a0 (3

Aalad a9 F9lTnUsTaIRaANw1UT8AUNSANLASUNNTUIY UTLAaUNISAINLRD hUTUR

q

n5SusLusun Anuataniwesgnan Fedsrarenudddagediveuszneunisiedesly

X Ao [ = av av a o ¥ [
G]ﬁ’]ﬂﬁ@lUWUVl"\NW]@Q@’iﬁ']N E‘ULL'U‘Uﬂ'ﬁ'J‘i]EILUUﬂWi']"\]EJLGUQa’]TJ"\] I@EII“ULLUU?{@UO’]MLUU

va

wspatialunisiiusavsindaya sl lunisviuuuasuaugideldduaitainenaisuay

Y

a a v a ! = av a a v A g
LL“LJ?MW@M@VIQEQ“UE)Wﬂ’mj’m’liﬁl’m 4 i')ﬂiﬁﬂmaﬂ’]u’)ﬁ]&]mlﬂﬁnﬂ]@qLW@LUULLU'}WWQ‘Ui%ﬂ@Ulu

£
=

n3338 Tnggidgladiliunisnynuainuiuneu fai
3.1 MIMNUAYTEVINTLALAGNAIBES
3.2 USeLnnUBdaIuivg
3.3 WA5RLBNIBIUNITIVY
3.4 NNSUTLEUANUNELY HaYANUNLIRSIUBILATDIID
3.5 JuRBUNNSNUTIVTIUTRYE
@ v
3.6 S8EERAUNSIAUIIUTINTRYA

6 Y

3.7 MTIATIEIUBLA

3.1 UsEynsuazngunlagng
3.1.1 Y5913 (population)
Ussmnsililunisideasall Ae denmegesnguiiledailuiuiinainan Jmin

N o a Y a | Y] <, m o L A
905574 Felin1svreduauilaalszianeimsan wu vy a9 10a lld luiuinainanly
Jaingass il fie matndual 46 nann KAnsedesnguilodnilunainanvisvandiuiu 483

v o YR v € ¥ Yy ' = ¥
518 (Toyadnwaniui 29 nuawus 2567 Yeyadngmdssglngsienildugnainnssuaids

¥ o
Wodndlumnanaan)
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3.1.2 NGuA29E19 (sample)
idlesannguszneunsisuaulsinnn isedadmuanguiaogaminfudiuau
Uszrns Taefafeldiiudoyaannmsasiiuiiuasnisdsuu vasuanulifugdsedesnds
Lﬁaﬁmﬂuﬁuﬁmmmm%’wiﬂqmﬁwﬁmuﬁimmﬁLﬁﬂmaﬁﬂé Falsdoyanaunduundiuauy
343 510 Andufesar 71 veanguUszeIng lned Baruch (1999) laimundadsmsney

o A v vy gy YR A [ saal
ﬂaULL‘U‘Uﬁ@‘UﬂWlJVIEJ@@JTUI@ ATUBNIINTNBUNAUTDYAY 60-70 "USE‘I@']']@QIULﬂﬂJ"VWWI@J']ﬂ

3.2 USLLNNUBI9IUIY

a a

1435n153981@9USu e (Quantitative Research) lngn15lddoyaanni15iduida
Usinauduteyaidaszdnd iuteyauwazihluilunsauiiomansenisdaiudoyalunisive
Y

Wi §IdelafmuntunaunsiTedsil

3.2.1 ﬁnm%’agatanms (Documentary Research)

D

lagN15ANYIANATIAINBNENS NIIVINTT UNAY 115813 INEITNUS QB
wus e 9 Uiy wetoyanndumedidn Sadumsnumisdeyaseiuusugd
uaz sefunAsgll udinidegadlaluyhmsinnsidunsouuunaalunside
3.2.2 AnwdagaileUsunn (Quantitative Research)
Wiefnudeyameuuuasunuainngusietn ielvlddeyanunsouuudn

(Y

wazduduaunnity WIFIeTIUSIIa 1dTsasitdidunseNAnelaeded1sia

3.3 rsa9danlglun1598

[
Va v

nsEnwIASITIgLUVARUNNUTULAT I NIT I UNITIAfILUS B9T8dnvinTuanng

Y

1
[ ¥ v A

Uszanalwnifn nouftaztlTemneIvas feil
o A Al = o A a = ' &, | Y &
A5DIL NI IUNSANYIATIHN Ao wuUABUNIY FakUspantdy 2 @ aeralull
' a I o o P & | @ ! I o
daud 1 \Wuwuvasuaudmiusiusiudeyamiluvesngusiiegns 1udany
Ja18Um (Closed Ended Question) kuUA529518015 (Checklist) Usenaunligvaainiy
71U 0 U0 bawA
1. e szrumsindeyauszinnuiutayal# (Nominal Scale)
2. 918 seAuMTIntayaUszinnisesd1diu (Ordinal Scale)
3. sgaumsany serumsinteyauszsinvunutaye@ (Nominal Scale)

4. goAnsdaganaou seRumMsindeyauseinnizesddu (Ordinal Scale)
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Y
o (-7

5. Arwiilunsdsteseduni szdunmsindeyauszinniFedidu (Ordinal
Scale)
dudl 2 wasunieIAuTIUTIITeyavestnUsTumsAny dnuazdiau
Wunuuinasiauseanaa mawuues Likert Rating Scale 5 53y fio undign 110 U1y
nans tiew waziosiign Usznoude

[ ]

1. wuudanisduasunisvie (Sale Promotions) Wunisinsziuaaiy
Anfunisdaasunisueiiidninadenisfndulade denwsiuiu 7 4o Usudsenann
NUIIYVRIBAYIA SULANTTE (2561)

2. wuuinuszaunisaliiinewusus (Brand experience) Wun1sinsediu
auAniuiifidenisadalssaunsnifialiiugnditunistedudn ddemanusiuau 4 4o
LagUSUUTINININIINNUITEVDY SUT WwnI9A (2563)

3. WUUTANISUEUUTUS (Brand awareness) WunsinszdunmAniiud
fon133uuusud veMmnudiuin 5 9o lneusuyianainauideves gimayn audes
(2562)

4. wuuinnuaavisesgnd (Customer expectations) Wunsinsau
mnuAauATser LA Twesgnd domhatudiuan 7 de Tnethusulgmnanauide
vouime1Fuil lameAAS (2558)

5. wuuiamudilededn (Repurchase Intention) 1un1sinszauaI
Aniuiifdoaudalatofudn ffadiniudauan 5 9o lnsufuusunanemuidees wug
1A gunes (2564)

TnswuvasuanuduraiuuuunInsdulszaun 5 s¥au (Rating Scale)
MUFULUUYBUUNINTINYDsAIASY (Likert’S Scale) InglinauaiinnunAIAzkuun1u&EIY
Uszanauen 5 sedu fall

spUAzLLL 5 e uigogsds

SEAUATLUL 4 NN Wiy

seaumzLuL 3 e ldfiaanudi

JEAUAZLUL 2 Muneda liiusie

syiuAzuuL 1 mnefs lidiusneegnbs

duil 3 Tolausuuzdy q Wunvvaeunulseinnianeda (Open-Ended

Questionnaire) 1AIAIDIUAIE Fen1sITuUUaDUD N UTELANUaNLUn (Open-Ended
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[ '
& A

Questionnaire) UilgaUszasAliosoanisaruaiiusie o lnefignounuuasuauidasslu

q

N1TNDUNNANUAR

3.4 N15USTLAUANTONU BAZAMUTIEINTIVDIATDIID

v o

WIdunsnageunselenlilunsidelaenisihuuvasuauiasisulunaaeuany
\WgansaLazaTeluveAToleinna1iU Aall
1. nsasrawvuasuaulagySulsamnannisfineienals wagauided

Neatoe fe 9 dinseuisedvaennteiuingusyaiaveinside ntudwuvaaunIud

'
=

sufiunsUsnunfueasefivsneiinginusiiiofRansannnuaenndoseningtearay
domauise @mmwsuaam%aﬁa AUYNARINTINUTNQUTEASALUIIUITY wazATRUARY
domianun ndnntudainusgevnuliomisdivinm efansaundmudenndes
AN ATBUARUYDIAINTY kagTngUivasnte uANLagA M auNIRIUNYIV0370

o P ) PN a & . PN a
AU BLTUNTRTINEDUAINTILIN LT UTENN (Content validity) LagAINULAIBIATIT

1Y

Usedn (Face validity)

1
=X Ya v

2. MIMAAIUTIBIRNTE (Validity) assuuvdeunu FRivelansivdeuanu

Y

WIgenTamulilen1vaLuuin (Content Validity) laglidnsinanalninnudeisigyluans

U q 9

'
=

MYINTIANTT WIINEIaeRaUINT wazEnsIRanandaudetvyluanzuInisgsie

a a Y]

UnIng1desyigdedui Faannuiadnuansaluunangn susvisssna undadind

Y 9

F1uU 3 1w @gune waznide@gaiuatanuin n)iludasivaeunaziansun
Uszidiuna nSeusiaidauusiilmnga Tnedsaduidemauuiazdoluwuuda awise
foldnsetuiiion Tagdseasd denuiidvuanisld Felddvianuanandos (Index of
consistency : 10C) sywinsderamiulsufiudnveniem Tneivdnnsldavuuy fai

L' a
lnaan1sUsSLY

a

Wenvguulainfinuaenadewseinle dszduaziuumingy 1

Wenaneylindlainfimuaenrasssednlalissauaziuuyingu 0

D.

'
a

Wenvguulainbiinuaenadewseinla dszduazuuumingy -1

e eXp eX2p

a1 toyaillaannsiansaNveEle 1y IINMIAAINARAATBITENI1ITE

mMauusazderiugnUsEaeAvIailonIaNgns

mc—R
"N
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10C = drflanuiigmsadailem
R = HATIATLULIINGLTEIV Y

N= 1UIUETE I YTV

a

do ¥ Rini=1 uaz N Uunasiuasiul wagd uiuresdvsinnnal 39iinns

q

ARLADNAINIUNTAYTAINUADAAADITLUINTIAININAILG 0.60 JULU L NDADINITIN

WUUABUANNLAMUTZINTI NAIINATTAIUIN IOC (S18ALLDYARNIUATAKNUIN V) NUINTD

aa

AN ULUUEBUAINTIAT 10C A9wé 0.33— 1.00 FINUTBAINIUNLAININGT 0.60 31U 2

1 o

Jamauludinusn1sanasuniseie 1edanntamauianvusaateny §33839911015

Y

Uuwimudugiveansinandiniuaumiizay dsiulududsdnanisvdedeini
5 99 @mSudamanuimaaiafae 0.60 JulUwaniintefiauilmnuiednsadailam

3. muEetu (Reliability) voswvvasvaulagliisnsmaduussansuoaii

1%
1w 1

299A59UUIA (Cronbach’s Alpha Coefficient) Tnga1vinuganalsidase 0.7 Yuly
(Cronbach, 1951) Ingdiuuvasuntulunaaedlsd (Try Out) Aunguéiegns fie Ussyinsid
Uszaunsaldedusnguilodnilunainan 31uiu 30 au lnegidelaliisnisvesnseuuisa

(Cronbach’s Alpha Coefficient) tioriduuszdnswoana &A1 O azdlA1vaiu 0.05 wag

'
al

o e o o o d‘ A d‘ G:’ aa U -dl b4 1
NMAUATEAUUYEIALN 0.5 NIDANMYBUUNWANAN 95% ﬁﬁﬂﬂ’]ﬂi@‘iﬂﬂﬂ’]i%@ﬁ@‘Ugﬂﬂ'ﬂ

vV

W AnInua Ae 0.7 atursaurtulglunisiAvdeuala (Cronbach, 1951) 398971

U

wuasuaatuianmiidedegmazeglunasifisaniuld Tasfignsnismuinni
aunns
n ” asi*
P im=1, oSt

1A89 OCLNUAIAINUTDIUYDILUUADUNNY
NNUITLIUTD LU UABD UL

o L] 1 v
aSiZununasiuvesraziuuALUsUTIUTuTee

St uuAziUUAMNLUSUTIUTDILUUFDUAY

NUNUIUIUL LI Y TIavan

mamﬂmﬁmmzﬁé”miﬂmmmﬁwL%gﬂ NUI1 N1TAILESUN5VIY (Sale

6

Promotions) 4A1AUWaLIY (O) 1M1AU 0.835 Useaun1sainimnawusun (Brand

experience) HA1AILARIU (O1) Wiy 0.864 N155U3WUTUA (Brand awareness) HlA1AIY
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et (O) Wiy 0.790 AUAIAYTITaIgNAT (Customer expectations) dAAdagesii
(Q) iy 0.750 azAUAdlageE (Repurchase Intention) & AIANLEBNY (QU) Wiy
0.867 wane31 wuvasuarudau@eiiugs awnsadrluldlunis ivdeyald wanq

LUUAaUNNATUANYIAIALAIANLIN )

=

4. MyIATIEReIAUTENaUBUdY (Confirmatory Factor Analysis : CFA) i

o

Buduesd Usznouvesdrindulumaniengug Byre, 2010) Mmeldsunsudisagumeadn
dowandliiiui Fuvuinvesnisdnuiidedfinnnuasandostuinguszasd a1ndu
ANTUNITNAFDUANUFUNUS SEMINAIUTAENITIATIERanduius wuuiiesdu
(Pearson Correlation Analysis) #9.funas 3ias1ziauduiusszninsdndsailily
nsfnwiteUsziliuiuusyndlilunsnageuns nseuLnAnTm LTS Augwnn
AUl 210919797 3 wanrndudssAndanduiudifiesdu eussliuifuumndailily
nMInageuAunTaURIAndALduTusiugunafiulunsold nudn Anuduiussenine
wUsiien 0.282 - 0.577 Fauanslifiuindanaduiuseglusefusuazsefugs (Hinkle et
al,, 1998) FslaAntlaym Multicollinerity wamaindaudsavaaldfinuduiusiumnniuly

(Colboaca and Jantchi, 2006)

3.5 MafusIuTIndeys

(% (%

FAdelibuuvaauauiauysaludd suduiusivsndeyadidunou fil

1. wnasdoyausundl (primary data) 1Uudeyafildinnisveniadeuugiiida

va

ndadin Inende winingrdefaling wWeveanusiuiislunsiiusiusiudeyadideas

Y

1%

fudeyasinninauin (field study) saenasldiuuvasuau (questionnaire) Farung
mmaauqmmwLLéhl‘tJé’qmjmﬁaaﬂwmmﬁﬁﬁﬂasjaaﬂzjmLi‘f@é’mﬂuﬁuﬁmmma@%’wi’mqmmﬁ
Tnefidsldunuuuasuauuasiuasiungusiegns Idnlalunguszasduaresuieisnig
POULUUARUBENTAY S1uau 483 aa Tngliuuuapunuiiadstudiezuuuy Google
From waggUuuUlonasfifiusiasuunszae dreidnsasiiufiifieifudeyauas
dswvuaeuauEutemnsBidnnsednd anduseifuuuuasuaiuauldasuaindiuan
firmualy

1 @

J a a [ v A o = 1%
2. uwiaannenil (secondary data) LUUTDYANUINIDINAITANYIAUAIILALL

a 6 a

FTIMTeYa 1N MEeMIINNITIAIALATLENAITNAIUEY 9 lokn nilideniumssia

9

13815 unaudeyad weunsludvledang g nedueesids Inerdnus naawidesig 9
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fuigrdesdedoyaildufuiunlfifiousznounisimuansouuuadalunisifeldinan
Uszanm 12 Weulumafumusauuuaeunusiomadieiaies

3. fideldsrernarlunafununuuvasuawimaUssaa 3 §Uni
faiideyauuuasuniulisunnLasyiinTiesgiinduUsing q lueiddeiden
WNEANALUSTLAN VRIS

4. 38R TIADUAMUANYTUATUNIUYDIUUUADUAUNBUNINITIATIEN
fogalududely mnlianysaiinisufluaguiulss ielilddeyaiiasudaudeuns

Wnswviludrdusely
3.6 szezialumsatiun1side
N15398ATIlANTUNITIEVINNADUNGATNIBY 2566 DafouliguIey 2567 34

I3 1% 2 ~ A
5388L’JaWIUﬂqiLﬂUirJUT]NsU@%a 8 LADU FIYALLDYANNUNITINN 2

A5199 1 WENISSZEZIAT lUNITATUNISIRY

S19azRYANIANEUNTT | W.e. 5.A. a.A. NN, 3.0, L8, | N.A. 1.8,
66 66 67 67 67 67 67 67

1. NISNUNIUITIUNTIN

a a v
NLNYIVB

2. mafundalunig

[y

d

)

197 1A59519N15398 «—' >

2.
4. IAVLUUFDUDINNT

[y

d

)

5. iudeyauuudounIy >

6. WATzVoya «—F—»

7. WHUTIWUNITITY <+—>

8. UNAUDNAIIUIY «——»
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3.7 Mynseidaya

nmsiusIvsdeya FIdeldnndunsnsiadeuniugneies waraniunsniy
Fupoudel

1. ﬁ']LLUUaaummﬁléfmmajuﬁ’aa&mﬁ”’mm ANTIUNITIIUTINLATATIADUAIY
andasasuiuBnasy

2. Wpsegndeyaniulsevinsmansvesineukuvaeunul lagldaianssaun
(Descriptive Statistics) 16 NM9UANKAIAYA (Frequency) uaziouag (Percentage)

3. AnsensEAuANAAiuYe R uLuUABUAIN WeAnuFssERudduys
nMsdLasun158 (Sale Promotions) Uszaunisaifidisiewusus (Brand experience) 13

v Y 12

Susuusun (Brand awareness) ANA1ANTIYBIANAT (Customer expectations) WagAI1Y
#ilaat (Repurchase Intention) &sfiiumsiinnesiludurasadndelusunsudisogy
Tngldadanssonn Idun dAnads (Mean) uazdnideauunasg (SD)

4. Y1¥oyaaNUUUaB U Y WuenniInynuUseannTindiuds tagaiduns
Anneiludiuvesaddsmolusunsudidasy SPSS uay AMOS fio3ins1zsinamaneannns

AIMARREMUNATINTIIRZLLL AIBERTNITIAUNTNVRITUNT A1ATU Aall

5 ) / AZLUUENEN — AZLUUGER
AIUAINYOIDUNTAATY =

INUIUTY

[

Togtrspnnainissunsnnduasnsetuularumneld fil
AladeRaus 1.00 - 1.80 e seduosiian
AaasslE 1.81 — 2.60 MR SYdUTTes
ALRABRILA 2.61 — 3.40 WNEANTT SEdUTILNANS
ARAsRILA 3.41 — 4.20 WNEALTT SEFUNN

ALAREAA 4.21 - 5.00 MU1EANI TERULINTGR

5. ANSAASIENAINUEUNUSTENI198wU S tneldadfdulszansSvoniesdu

(Pearson’s product moment correlation coefficient) LitonaaauanauURvaRIUTNNGA

[ [

Tnefimununevesdyanual fall



x

S.D.

Sig

*%

R
LSD
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PUNLDS ALRAY

N8 AE U BN UUNINTEIY

aa al

PUNYDS ANADAN LT LUNNTAINTUINITINLDILUUT]

PUNYDS ANADAN T IUNNTAINTUINITHINLAILUULDN

(% IS

PUNBD9 SEAUAMULNYET

[y

NG

MuNeDe AuedAn1eananseau 0.01

o

0y
nunedls ddudAy

=
sy
NM9ERRNTEAU 0.05
YUY ANAUUTEANTANAUNUS

YD AERRNISNAROUANNUANANMIENTIUANY AN

AsNANSUNAAUUSEANS ANFUNUSSEAUANNEUNUSITFUUS s ANTanduNUS e SaU

(Pearson’s Correlation Coefficient) lun1531AT1gMANEUN US T2 11190 U 569 9

v a

Tnedinauaiszrnineiinlsag o lnanuainsziuauduiusves Hinkle et al. (1998) Asil

U =

-0.90 814 -1.00. nanedly IAnuduiiusluszauasnnuasiianimsaiudiy

-0.70.83 -0.90 nieds Aanuduiuslusyiuguuasiiianmmseiudng

-0.50 §9-0.70 viuneDa FANUFUNUSIUS

AUUIUNASLATIRAN 1R TINUTIN

€e

1Y

-0.30 §9-0.50 119y TauduRuslusysuLariAAnI9nsan LYy

0.00 99-0.30 %189 TAMUFUNUSIUTEAUAIUINBAZLNANIRTINUTIL

a [

0.30 89 0.50 11884 TanUdunuslusEAuAkaLINANIRLIN

Y

0.50 §9°0.70 nu1ed dAuduNuslusEAuUILNaaasifAnIRefu

[

0.70 §1 0.90 e danuduRuslusEAUgUAzINAMLAE T

(% =

0.90 1 1.00  naegds Taruduiusluseiugunnuaziiieniufeiu

FNSTULATOINUIY + K139 — NUIAAVVRIAFUUSLANTANAUNUS L WaRIDaRANIa

> v 6 IS = IS 7 v [ a = % v
YIANNAUNUSAD r TANunNY + ruieds n1siaudunus luluiianianeaiu (U

nilaflengs dnsuwdmileaziAasnulume) wag r danununey - nuneds nslianuduiug

'
1o

Tluiiananssiudn Gudsviadenas andaudmiavsiiane)

nsAsIERnIsnaeuanufgIu Ingldluwaaunisiaseasne (Structural Equation

Modeling) tumadinn1siasiziauufgiuszninedaudsui (Latent Variable) watetlade

Sy lnglusunsunsadianlelun1siesgianuduiussenitaiinlsaginaunivaiu

[y
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Joyanlavufinlilulusunsudisagunediaumans Jamnzunnmsldanuiionisingziids
YTuna weligadniseausunielfiasainuduiusseninediuds n193AsEn aunis

lA59as9azylagn1TIATIERUeya 2 dnyie fiD N1IATIAAOUANNABAAGDIYRY Lalaaiiy

a Y

ToyaieUszdny wagN1TIATIENBNENATRIR LU

N15ATIERANdNTussEnIsdklsTudwuulassa e uanyfigiulun1side

= %

= Ay v oo = = a =y ! aa
LW@W@&@UE‘ULLUUWlﬂWWﬂWiﬂﬂHWLU?SULVlEJUﬂUEﬂLLUUVl'NVIQ‘Ua ‘UQI@LLa@QﬂWﬁﬂ@LLaﬂQ

s
a a

AUFUNUSTENINAIMYS AIuAIFUUIEANSAN8UIATg U (Standardized Regression)

'
£ J A

A1 t-Value way p-Value waziA1auyUsedvninnnasuInggIu ANAINUARIAAGUNIATFIY
(S.E.) fin t-Value %38 Critical Ratio (C.R.) wazan Square Multiple Correlation 7il§iannns
nan1shasen Indufuuulnseadiewesnsise Feesiansandvsnasynineiouwds laonis
Uszifiuminudenndeiveiauuy (Evaluation the Data-Model Fit) aradfafildluns

MTIVADUAIIUNBLNUIENOR VDRIV VU TEINEAUAIMUUNIING W] A1 p-Value Aol

a0 1

WodAgyn19ada (Significant: Sig.) AadlA1NINNTY 0.05 N UUNS Aadang (2555) wazn3y

usagaiiu (2554) TanumvanevesdunaeinIsiasanstalul

1 a1

6. AlA-auAI3 (Chi-square Statistics) As Ar@RANIINAABUANNAFIUN1ATAT

a1 4 1

Handumuasnndastiadusmud vsewilndaud A1 P AawAaININN1 0.05 F909I1@ UVl
Y

Y

v YV a

ANUARAAABRINAUNAUNUTaLATIUSEINY

Y

7. AlpauadSauNTs (CMID/df) Arlaaiaasdunns (Relative Chi-Square: CMID/dF)
Alaaueidniianudeulmiferuinvaanduiiegd na1fe NIENvUIANENR8E19EITwIN
Tuggunn q dnaznudn Arlaawastuuiliuuiasauufigiu FeAr CMID/Af azsfaslaioy

N1 3 wazanA1 CMID/df dentnaidn 0 uassdrlaaaduiininunaunduaenndesiutoyalds

1Y

Useing
8. AYNTLAUAIUADARADINAUNAY (Goodness-of-Fit Index: GFI) Adns1d1uva3
NARI19TEMINHINTUAINUADAAABIDINAILUUNBULALNAIUSTUA I UUNUNIATUAIY

49AAAINAUUSUMILUU A9l GFI gAaalia1uInnin 0.90 waronaawil GFI geilanlng 1

(% L3

Wnuanluwadilmnunauniugenndesiudeyaiaussintluegiegs

'
v ada o

9. ftinNADNARDIAUNUS (Comparative Fit Index: CFI) ApA1dudinmuInIngin

ISP !

NFI 984 Bentler and Bonett (1980) lagian CFl wniliA1sening 0-1 deilalng 1 (>0.9)

L3

LRI UUMNaLN AT IUaDRAR Bt UTRY AU INY
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10. A1 The Tucker Lewis Index (TLI) A1 The Tucker Lewis Index (TLI) 1Uun1s
Murn MuUTuiuasuulaninmaisuisuseninlueaauuigiudulaea Null
Model #a3112U Degree of freedom msamelunadasy

11. AsINUeAaAsENf1ddeaueInINLAAIRlAAeULNASEIU (Standardized Root
Mean Squared Residual: Standard RMR) @9 L‘ﬁuﬁi’lﬁmiagizwj’m 0.08 Fadugreiiveusy
16 wazAdugudfoindudianan

12. frauaainndeulunisuszinaannsfines (Root Mean Square Error of
Approximation: RMRSEA) fie Ardwiisinvesanadefdiaeswein1sussuiuaIning
AaIALAREY (Root Mean Square Error of Approximation: RMSEA) Iumaﬁmwuﬁgﬂﬁm U1
Jumsfienfiaonadosiulinnaidsy insviedayailuifvanlfsanniian fafudannse
muAuteyaiiuazalaliiian Eror Ifiae viSesn Error sy 0 Fseglvinadigaseluinad

] a1

A35197U NI TUNTISRAISAUNAINYT RMSEA 28Aa33iA161n27 0.08 21@A19uHd RMSEA §93iAN

o '
v A A

Tnd 0 unwinls waneInlumatuiliA1AINYAa1ALAaRUEINe8 LuwmadalAunaunay

[
= |

donAnediutoyalielseAnyuINg iy
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M13199 2 asuARvliAudanadasvaslung

AUtAIUEdDAAADY LNEUINNITNANTUN

A1 Chi-Square statistics A1 p-Value > 0.05 wansilunaialiu

WigaNuArdonnfednulayalaUsEIny

A1 Chi-Square/DF A1 CMIN/Jf fiaetipenin 3 wazdiailng 0
wanalumaliaunaunauaennsediutaya

WU sEINYUINTULYIN T

Goodness of Fit Index : GFI AFBININNI 0.90 Barntnlng 1 annwiils
wanalumalinnunaunauaenasodiuloya

B9UTEINWUINTUYINUY

The Tucker Lewis Index : TLI NansSauieuazliA1sEning 0 wag 1 A0

v A

Auiliiszau 0.90 Wuseiuilumagneeusu

2

Root Mean Square Error of ARILAIMINIT 0.80 BeAILlng 1 an

Approximation : RMSEA wils wansilumaimiunaunduaennass

L a

AUTaua 1B TLINVUINTULYVINTUY

Y

Comparative Fit Index : CFl A19Y5EMING 0 Wag 1 uaznnan CFl dennwdl

17NN 0.90 1useauilinanlsansausy

Root Mean Square Residual : RMR 3¥117790.08 AN1NA 0 L“fJumﬁa&fcjm

31 : Hair et al. (2010) #9fidlu n3v ussgaidu (2559)
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$1urn 343 au lelilinTzideya uaviiauenanTilaszideya TnsnanisAnyiuya
oonilu 4 du el

v v

duil 1 Han1slesizviteyaniluvengudiegie lnen1simsizndeyalaely
Tsunsudnsagu Uszneunavadf@anssaun (Descriptive Statistics) Wieniaaud
(Frequency) uaziovag (Percentage)

A2UT 2 NANITILATIZTUDUATEAUAINUARLTALYDILAREFILUS UTenauale NS

Y

s 1

da@3un13218 (Sale Promotions Uszaunisaliilsiaiusud (Brand experience) NM3Susiy
su (Brand awareness) ATIAMANTI983gNA (Customer expectations kazATMAILTE
%1 (Repurchase Intention) Ifufl A1iads (Mean) wazAdauidosuuunsg i (Standard
Deviation) Tauisan1siiasieadussavsandunius Tnelddu syavianduiusifiesau
(Pearson’s Correlation Coefficient) Tun1s3iasisianudniusseninaduUsdase
dufl 3 wanTIATEBNSIATINNIANASHANTY1E (Sale Promotions Uszaunsal

fiflfiouusud (Brand experience) NM3USLUTUA (Brand awareness) A1uANAnIsvasgna
(Customer expectations LAZAILG e T aT (Repurchase Intention)

3.1 HaMTRATILAUNANITIN

3.2 NanITIATIERLUAAlATIESY (Structural Equation Model : SEM) 68
TWaunsudifagy ledinmsiaruduiusvedasaimwosiulsimuaililunisdnwaded
Fauvvdrassaumslassaireaylfifiesdunsnudusiusseminshulsanemudsly suuuy
YINITIATIEMEUNS (Path Analysis) n3eias1endademednadns (Hair et al,, 2010)
demnuilanssiulunsiieseiuazanmadoya
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* VITatInN
*x EGeIAN
S.E. EGeIIAN
R? VHRERN

[y

N9EDANTEAU 0.01
N9ANRNTEAU 0.05
AIAINUARIALARDUNINIFIU

ANAIUANULUTVDIAILUS
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AUN 4 HANITIATIEALULAALATIAS19U99UTENBUAIY N1SANLASUNI5YNE (Sale

Promotions) Usgaun1saifiinetusue (Brand experience) mﬁ‘UiLLUiuﬁ (Brand

awareness) AMUAIANTIVBINA1 (Customer expectations) wagAI1uAlaZ oL

(Repurchase Intention)

dauil 1 wan1snseideyaniluvaingusiiegig

N1TIATIETeNATeINgNAIee 19luNITel (T lTatABansSauuT Wiem

a v a ¢ v @ oW \ a %% Y
ANud waresarlunisiiasieviveyaniluvesngusiedis lun1simsegvidayaniluves

nauaieEs Taun

M131991 3 PR TDYATUDINGUADDENS

IEYnNI9 '«i’ﬁu'au %’aﬂaz
LI 343 100
%78 118 34.4
AN 225 64.6
a1 343 100
18-25% 5 15
26 -30 1 25 7.3
31-40 135 39.4
41-50 1 129 37.6
51 Yauld 49 14.3
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$18A1S MUY Sovaz
3ZAUNITANEN 343 100
snilseufnwimeutans 132 38.5
seunaulane 129 37.6
aulsyy/Uae 13 3.8
USeyes 69 20.1
g - -
goaANT3asTanie 343 100
oY Ui 10,000 U9 46 13.4
10,001-50,000 un 86 25.1
50,001-100,000 un 59 17.2
100,001-200,000 un 79 23.0
200,001-300,000 un 33 9.6
300,001-400,000 U 12 3.5
400,001-500,000 u 5 1.5
1nAN71 500,001 vmduly 23 6.7
audlunsdede 343 100
Voillat 1 pSasiodunmg 55 16.0
2 Sadedunnii 54 15.7
3 adwedUn 104 30.3
4 péseadandt 79 23.0
5 aaaduandt a1 12.0
6 ASwadUn 5 15
7 adwiedun 5 15

1NA15199 3 LansTIUINLaETRgasNanIsAnYITayaniluvesdney

LUUAUANN 91U 343 AU
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Aune wuidn greuuuvdeuaudulgidumends d1uau 225 au Aaduy
Sovaz 64.6 uazgpouuuuasuamiiiumave d1uou 118 au Andufesas 34.4

A1UBNY WU EReuluvasuaudulng a9ty 31-40 U 91w 135 au
Anlusewas 39.4 s9383u7Ae ¥2901g 40-51 U §1wiu 129 au Andudovay 37.6 9230y
51 Yl 1w 49 eu Andudosas 14.3 91907y 26-30 U $1uau 25 Au Andufesas
7.3 92991g 18-25 U 31u7u 5 Ay Andudesas 1.5

funsine wuin feeunvuasuaudnlngiinsfnwidiniisendne
moulanedui 132 au Andudosay 38.5 sesatunfe dssunaulats 91u3u 129 AY

a o

Amdudesar 37.6 szAuUSeynns 91w 69 au Andudovas 20.1 wazeyuSyy/Uae
duu 13 au Anluiosas 3.8 uazaindUSynes 1w 0 au Anduiosas 0
Fruseanisdadoriaiiou o fnounuvasunudiulngfiseanisdsde
MeLAau 10,001-50,000 UM 31UIU 86 AU AnLTuSpEay 25.1 S9dasnAe 100,001-200,000
UM 91U 79 au Anludesay 23.0 eenan 10,000 U $9UU 46 AU AnlduSeuas 13.4
200,001-300,000 UM §1u3u 33 A Andudosay 9.6 winn1 500,001 UMWY Sauay
23 au AnduSeuay 6.7 300,001-400,000 U 1UIU 12 AU Lag 400,001-500,000 UM

U 0 Ay AnduSesaz 1.5

U
v A

AuamalunsERe/dUnn wudn greuuuvasunudlnginisdee 3
ASIREUAN 971U 104 Ay AnnduSasas 30.3 4 ASawRdUA1Y 91uu 79 au AntduSauay
23.0 1 AS9EFUAIY 91UIU 55 AU ALY So8ay 16.0 2 ASIRadUA 91U 54 AU A
I~ ¥ 6’5 1 [y & o a @ v 6’5 1 Y] ¢ o
Wusesay 15.7 5 ATIRedUnIn 379U 41 aY AALUUSRgaY 12.0 6 ASINEUAY 91UU 5

AU Andusesar 1.5 7 asedaduUnin 31w 5 Au Anklusesas 1.5

gauil 2 namsAssideyassiuAAiuYaIuAaziIuUS
Usenausie N13daa3unisvne (Sale Promotions) Usyaun1salidsouusus
(Brand experience) ms%’uéjuusuﬁ (Brand awareness) mmmwi’waaqﬂﬁw (Customer
expectations) LazAAslaTes (Repurchase Intention)
HANITALATIENITAUAMNAALTRUYDILABEAILUT N15dRE3NN15918 (Sale

saa 1 3

Promotions)Usyaunisalnildenusua (Brand experience) N155U35usUA (Brand
awareness) AMUAIANTIVB9gNAT (Customer expectations) kagAI1uAIlaT o
(Repurchase Intention) Afiunisiaenisldadmdanssaun laun anady wazdrudoauu

= a a o &
HRIFU PYIUINYALLDYNNIU
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2.1 Nan1sAATIERdayansaNLEIUuN13YIY (Sale Promotions)

M1319% 4 AR KaTdIUTLIUUNINTFIVVBINTALEITNNTUY

n3dLETUNITYY ALade S.D. SEAU a19v
1. yiuAniuususiansansian wiaensli 3.19 1.001  Yrunans 3
druan Ny
2. iuAauusuAdinisueue st 3.46 0.874 gl 1
Twnyinu
3. yhuRauusuAdInswanuess s Tali 3.26 0.882  Uunans 2

Unsduuunadlvinvinu

4. vinuReUsUSISINsuanAuAd0gn 2.15 1.088 1oy 5
Twnyinu
5. YRR UTUA TSN RSN aEUAN 2.72 1.166  Urunang 4
Twnviny
6. vuAnImusuAlinTinysiesanaud, 1.57 1103 dewiign 6
Toenunauliwnyiy
374 2.72 1.019  Yunans

INAITNN 4 UAAIALRAY LavaIUTEAUUNINTTIVVBIAUNITALETUNS

@ a1 ‘al'

Pelunnsin nudt seAuaNLAsiulanafeminfiy 2.72 Feeglusedu Urunana

¥
& a v

NT18azdeANUdl “vMufndiwusuadiinisueuvesdunuinnlviuiviiu aglusedu

U1UNaNe TARAUYINAU 3.46 599a89U1A0 “YUUAAITLUSUARINISWANYDISIIALAURS

dunwaaliinvine” eglusedu Uiunane danademindu 3.26
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3

2.2 nan15ilasedaalszaun1saindinauusun (Brand experience)

Y

'3

M15197 5 Anade wazdnunleauunnsgiuvesdssaunisalnddewusun

Uszaunsaifislsianusud Auads  SD. STAU A0
1. vhudAnindudnguidodniveauusudid 4.19 0.706 1N 1
asniidedieuarlilals
2. vihudAnhaudnguidedmuesnusudii 3.72 0.731 1N 3
ANER #¥0R WaglRnIIgIUINLAI
AR
3. yiudAniuusudifinisdaasuaiiuayunis 3.36 1213 Jwnaw 4
el 1w nsenuseiu
Usgnduius w8
4. vianhwiinaungliusnsiawniu 4.06 0.880 10 2
39U 3.83 0.882 an

e

103NN 5 wansAafe wazddyauunsgIuvessEaunsainise

o

& | o a & A a | = ! o
LUSUALUATINTIN WU SEAUAINUAMAUTARAYITA Y 3.83 szagimwu U1n

v
s 1

NTWABEANUI “vIuganiiduanauiednivesuusuatiinudndeienazlilala”
aglusyau 11n TA1eaewiv 4.19 sesaunfe “viuddniminguueliusnisisuiviiu”

aglusysiu 1n dAadeitiy 4.06
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2.3 nansaaTendayan1ssuiiusun (Brand awareness)

M13199 6 ALRAY wadIUTRUNINTFIUVRINTTUSIUTUA

n33u3uuUTUA Auads  S.D. JZRU a1y
1. viwand1gUlalide / asdudueuy 4.23 0629  wniign 2
sudiilé
2. viuRahAudnguiodn fvosuusud 4.03 0.776 tly 3

Jlasuamnuisunazlasuniseeusu
YL NTNANY

3. vhuAnduANguLlednivoiusus 427 0.683 WINVan 1
Sad o
TERIEER

4. iusdnAuimeiudeldediay 3.94 0.725 1N 4
Mwanwaldumngulodnives
LUSUAT

s

5. IuAnAuANguL e @n TLUTUALY 373 0826 hy 5

& o [
AN UNEDNTU

379U 4.04 0.727 EXM

AT 6 UARIAILRRY LavdudequuinnsgIuuen1ssuuusudly

1 [ a @ Al a (Y = [ [y a '
AMNTIU WU FEAUANUAALRUNANRAELNIAY 4.04 %ﬂatﬂuimu AN IMNINYASLBYANUIN

¥ ¥ '
I a ¥ 1 N AN =~ 1

“YUUANINAUAINAULLDARIVDILUSUANNTOLELS” aelusEau 1IN JANQdumniy 4.27

9 Y

sesanfe “vimandigulalive / asndumvesnusunils” eglusedvu uin dAnadewiniy
4.23
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2.4 NANT5IATITNTIUAAIUAINNTIVB9ANAT (Customer expectations)

Y Y

M13199 7 ARAY wardulleLuNNINTFIUYRIAINNAIANIIVRIGNA

AUANANIIVRIGNAT ALaRY S.D. STAU

1. vihuAadusnguiledninsaniunig 3.67 0.795 UN
ABINTVBIUILAA

2. yhuAeauMnguladnilnnn 3.99 0.644 ly

9

fimnuan wazazon Wulngauiialunis
nluusenevems

3. MiuAnIusITalaunIgIu Yaende 3.89 0.707 1N
48ADNTINN

4. viuRaAudnguilodnidesiiums 4,42 0.630  andian
SUsBIINTgIUANNUABANEAURIMS
YDIBIANTITF/LONTU

5. viuAnaufnguiiiodn s 3.06 0.947 Wl
auvRALHAAITIVIUFeINS Waziilerily
YedgnAaienansaasiilsia

6. vhuAnIAufNguLodn TUsInad 3.28 0.852 )
wangafuTIAIS NG

7. vihuAaihAudnguiliednilinaad 3.90 0.881 10

AUINALNA URAMAINYDIFUAT

374 3.74 0.779 an




70

PNATNI 7 LEnIALRY LLﬁSﬁI’JULﬁENLUUNW@?E’]USUBQF"l’]’]@Jﬂ’](ﬂWﬁJ\‘IsU’eN

1% 1 [ a @ a1 d' ' [ = 1 [
Qﬂ?"l’]lu.ﬂ’w\li’lll WU FLAUAINUAALAULANRNYLNIAY 3.74 "?NE)QI‘L!?%@‘U a1n

NTLABEANUI “viuAnddusnauilednifewiiunisiusewnnsgiuanulasadiy

1% 12 1 LY

AUDMTVRIBIANTIF/LonTU” aelusedu 1N dAnadewiniu 4.42 sanfe “MuAndd

'
a ¥ [ (% a =

1 & fal = [ a o 9
AUAINFULUBDEAINAUNTIN UAINEARN LATHSDIN Wudngauiialunisihlulsenavenms

q

aglussu 1n dAnademiiu 3.99
2.5 nansaasztayand1anslagae (Repurchase Intention)

M1319% 8 ANLRRY KaTdIUTLIUUNINTFINYBIAINATRY DY

ARSI R ARGY S.D. JTAU  dau
1. inuazdadfengeduinguiilodniny 4.52 0.737  wn¥an 1

(%
faal a

LUSUALDN MNTNNSAIETUNSVI8NR
2. Muzdaiondodunngusiiodninu 3.89 0.709 ey 3

e a = | Yo
LLUIUAULNHUINVU MWﬂW’]Ul@’iU

Uszaunsaina

(% (%
' =

3. VNuazduanYedumnautiodmivin 401 0.757 110 2

q

o
falal

DU 9 AULUTUALSN MINLUTUAAILTE

AOUAUDIANUADINISVRIVIIULA

'
aa v

4. winagdiauanauedmNnilanuey 2.68 0.707 110 il

q
v
U (% L -

Thaeanu viudspanianasdaduaniu

&
UIUNUBDY

Y

5. TuewanviudufzuuzUsenaunis 3.49 0.776 10 5

109U Taedumiulusunil

374 3.91 0.737 an

91NMN59N 8 wansAafe wazduleuuuiInIgIuvesuflagegily

AINTIN WU SLAUAMUAALTAUTIANRAEVINAY 3.91 Feagluseau 1n INTwaBEANUIY
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¥ ¥
I I~ faa IS

“viusrduiendeduinguilednituwusuaildn windnsduaSunisuend 7 eglusedu

a =

a Y A U A & a8 v X o ¢ oa A o
lﬂﬂ‘ﬂ?j@l UANAAYNINY 4.52 59983U1AD ‘Vl']u%gﬂﬂLa@ﬂ%aaUﬂqﬂquu@ﬂmﬁsﬁUQ'@u § nu

£%
faal 13

LUSUATBNMINKUTUAAINSaRBUANBIAINABINITVRIULR 7 aglusedu win diAady

WINAU 4.01

daufl 3 Han1TAIATIZBNENATEINTAUETUNISVI (Sale Promotions)

Usznausiy n1sduaiun1suie (Sale Promotions) Uszaunisaifidsewusus
(Brand experience) mi%’uﬁumuﬁ (Brand awareness) m’mﬂ’mwﬁ'ﬂmaﬂqﬂﬁﬂ (Customer
expectations) LAzALA T s (Repurchase Intention)

NANITIATIZRBNENATEINITALASLN13T78 (Sale Promotions) Uszaunisalii
UsauusuUA (Brand experience) N35UHUTUA (Brand awareness) AIHUANANIIVDIGNAN
(Customer expectations) LaZALR 0] (Repurchase Intention) {3deaniiunsiagly
MyIasziaunislasaadne IneEuaINANSATITEeUALENRUSLAZNTLINKALUUUN A8
Frudsdana ndantussihnisiaseilunanisinwarlunalaseadne deilsioazden

v Y

ANUAIAUAIT

AN57199 9 AFUUsTANSaNAUNUS VBRI LA

fiauys 1 2 3 4 5
1. ANFaLEINANTUY 1.000
2. Usraumsaiffsouusus 0.465% | 1.000
3. M3FusuuTua 0.346* | 0.429** | 1.000
4. AUAIANIIYBIYNAT 0.464** | 0.577* | 0.549** | 1.000
5. Ausslates 0.282% | 0.453** | 0370 | 0.484* | 1.000

v v ¢ A o

INENTNN 9 wansrnduUsEanTanduiusIfesaY ieUssidludndmiwdsnndan

s

ldlun1snageumunseuiwiAndauduiusiuganiulunielyl wudn Auduius

SENINIAILUTIAT 0.282 09 0.577 %ﬂLLamﬂﬁLﬁudﬁﬁmmé’uﬁuﬁ‘agj’LuizﬁUﬁﬂLLazizﬁuqq
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(Hinkle et al, 1998) 3laiAndaym1 Multicollinerity wansindauUsianunaldfinuduius

Auynniuly (Colboaca and Jantchi, 2006)

s

IINHANITIATIANIMUARAATIITaYaN AT aumuizaunavd lUim e

p9nrUsENaUREudumaly

3.1 HANISATISHLUAANITIA
ANSIATILNLULAANITIA (MTBNITNAFBUAINULNEINTHTILATIATNY)

anlunislagldnisiiesigiesauseneulledudu (Confirmatory Factory Analysis : CFA)

IS LY (3

=~ U ay v oa S o v Y] a =
LW@BUUU@QﬂUﬁgﬂQUﬂJ@QIQJL@ﬁﬂ’]iﬁ]@ﬁ/ﬂ,@Laaﬂﬂquuuﬂ'ﬂqmaa@ﬂaaﬂﬂ‘UIML@aWWQVIQHQ SN

[

F3elaUs N9ATIEY09AUTENDURIEUS UM L ILUSWES TAKA AwUSNNSALESUNITUE

padd

e &

ALUTUTTAUNTITNABLUTUA MIHUTNITTUTIUTUA FLUIANAIANTIVRINAT Uagsa
wUsanuAslate Tnedlnanisiaszvinad
3.1.1 HaN1FAATISIUAANTINVRIAINITAUETUATUY

MUsUszaunIsainiinousus Usenaunlesmuusaawnale 311U

va o o a ¥ L3

6 fuls FaniuaNlunI1TNSINEOUAIINABNARIIBIINAN1TInfILUSUSEEUNSAlNTIRe

Y

L 6

wusuAiudeyalieUsedng lneiiansannarnviliaiudenndes Aaandlumnsned 10

A15199 10 ANTLAMUADAAABIVBILUAANTTINAUSTNITENLEIUNITVUNY

318N13 wnaEin st neudiulana - waslsvlama wan1snansaun
CMIN/DF Howunin 3 11.541 2.113 WL U
RMR wownii 0.08 0.108 0.017 WAL
GFI 11nN1 0.9 0.910 0.994 HULN e
CFlI 11nN1 0.9 0.868 0.997 HULN e
IF| 111171 0.9 0.869 0.997 WL U
NF| 111171 0.9 0.858 0.995 FLAEUN
TLI 111131 0.9 0.780 0.987 WL U

RMSEA $a8n71 0.08 0.176 0.057 BULNEU
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NAN51991 10 uansAdrimnuaenadososlinanisinduUsns
dauaiunsvenud dilanuaenndes laund CMIN/DF, GFI, CFI, IFI, NFI, TLI, RMR uay
RMSEA riouroudiuluna lifuluninasinisfiansun §idedsdniiunsuiuluna 3
1599 NNTUSTUlAaRUHANARAARDINNAT HILNAIINITHANTAN LanedT Lnan1singa
wsnsdaasunisuisfiniiuasnadostufeyadeszdng uasidniudnnisaonaes

5 AU 0.987-0.997 Fanwdl 10

52

SAL1

SAL2

SAL3

ASANEINATVY
(Sale Promotions)

SAL4

SALS

SAL6

Chi-square=6.339 df.=3 Sig.=.096 CMIN/df. =2.113 n. =343
CFI=.997 NFI=.995 GFI=.994 AGFI=.958 IFI=.997
RMSEA=.057 RMR=.017 TLI=.987
AVE = .549 CR = .877

29 9 wan1sAeTzlanan1sInvasRLUsAsELESuASUNe

3.1.2 HAN15AATIZIINAANITINVBIRILUSUSTEUNSUINTRDWUTUR

Y] o‘r-:l":l 1 I3 v Y] £ Y o
Lk UsUsEauNISINfAowUsUs UsenaunlasmuwUsdansle 311U

|
v o a caa 1

4 fus %QE:J:SJQEJ@’]L‘LHJﬂ']i@l’i?ﬁ]ﬂ@Uﬂ’ﬂﬂJﬂE}ﬂﬂéjaﬁ%aﬂMLﬂaﬂ']'i’?ﬂ{;h LUSUIEAUNITUNUSD

(% L3

wusuatudeyalieuszdng lagfiansananadviianuaenndes daandlunisned 11
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AN5199 11 ANBIANNFDAAARIVRINAANISINAKUTUSTAUNSINTRDWUTUR

38N13 wnaEinisnansan  neudsulana  wasusuluna NANIININTUN

CMIN/DF penin 3 7.149 1.245 WA e
RMR 1ona1 0.08 0.035 0.005 UL eI
GF| 111NN 0.9 0.981 0.998 UL e
CFI 11nN731 0.9 0.958 1.000 UL e

IFI 111171 0.9 0.958 1.000 WU
NF| 111NN71 0.9 0.994 0.980 FULN
TLI 111N171°0.9 0.874 0.998 HULN e
RMSEA 1ounin 0.08 0.134 0.027 WU U

NNE59 11 wandafvilnvaonndesvosluinanisindanys
Uszaunmsaifidineuusus wudd sudiaiugennaes Lawn CMIN/DF, GFI, CFI, IFI, NFI, TLI,
RMR uaz RMSEA neudiulpaliilulymiunasinisinnsan d3dedanniiunisuiulung
Fvdsnmsuiulinnasviinuaenndowne diuinasinsiionsan wansit lananisin
fulsUszaunsnifiionusudianudenadasiudoyadause 4ny uasdidiintnns

DANBYLINTTN AL 0.959-1.000 FanIni 11

87
(e1) AWA1
7
AWA2 |
_45 53 Uszaunsalnidsiouusue
' : (Brand experience)
AWA3
58
(ed) AWA4

Chi-square=1.245 df.=1 Sig.=.265 CMIN/df. =1.245 n. = 343
CFI1=1.000 NFI=.998 GFI=.998 AGFI=.982 IFI=1.000
RMSEA=.027 RMR=.005 TLI=.998
AVE = .670 CR =.890
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AT 10 HANTSIATITILUAANITINVBIAUSUSEAUNITAINAADLUTUA

3.1.3 HaN13AATIENNANTInYRIANUINTTUSUUTUA

AL UsUSEaUNSUNIADLUTUR USENaUumesmkUsaaunnbe 31uu

YA o o a

5 M5 BT IUNINTIIAUAINADAARBIYRILIAANTIAMILUINTTUSILUTUARY

Y

s

Poyaielszdny lngiansananAvvianuasnndes Awandunisnen 12

M13199 12 ArdvliaudanndasvasluaansInfnIulInIsTuiLUIUA

319019 neain1snaIsan  neudsuluma  wasdsulama wan1snansan
CMIN/DF penin 3 2.286 1.987 WU U
RMR 1pn310.08 0.014 0.008 UL U
GFI 111NN71-0.9 0.986 0.993 HULN e
CFI 111121 0.9 0.989 0.997 WU U
IF| 11NNI1 0.9 0.989 0.997 HULN e
NF| 111N271.0.9 0.994 0.980 FULN
TLI 11nN31 0.9 0.977 0.990 ARIRBIL]
RMSEA o031 0.08 0.061 0.054 UL e

1NN 12 WemsAndadanudenndesvediinanisiafudsnis
Suuusud wuldn delindndaennass Lawn CMIN/DF, GFI, CFI, IFI, NFI, TLI, RMR W@
RMSEA reuufulanma idulupginasinisiinnsan fidedsindunsusuluea Ssvdain
nmsuTulueadiauaenndemnt inunaeinisiiatsan wand lueansindiudsnis
Suduvsudianuaenndosiuteyadesedny uasdidminnisannesuinsgiu s

0.959-0.997 FanNT 12
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ANSTUSIUTUE
(Brand awareness)

Chi-square=5.960 df.=3 Sig.=.114 CMIN/df. = 1.987 n. =343
CFI=.997 NFI=.994 GFI=.993 AGFI=.965 IFI=.997
RMSEA=.054 RMR=.008 TLI=.990
AVE = 612 CR = .886

a a o o v v 4
AN 11 Naﬂ']'i')mi']%ﬁiulﬂﬁﬂ']'ﬁ')ﬂ‘ﬂ'E]\WI’JLLU'ﬁﬂ"I’ii‘UgLL‘UTu@I

3.1.4 HAN1TIATISNLUAANITINVDIAUUIAMUAIANIIVDIGNAT

AawdsANuAInIaredanal Usenaumedudsdunald 91w 7

va o J

FalUs FIRIFUANTUNITNIIVEDUANUEAAR BIVDLAANTIAFILUIAINNAIANTID

Y
% ¥ a

andnfuteyaleusedng lagfiansananavileuaenndes daanslunisned 13

Y

i 1w oA 14 o o [ 14
M1319N 13 ﬂ"lﬂ‘dﬂﬂ’)"mﬁﬂﬂﬂaa\‘i“ﬂaxﬂuLﬂﬁﬂ”l’i'JﬂGl’JLLU’iﬂ'ﬂ&lﬂ’]ﬂW’J\‘l‘U@ﬂiﬂﬂﬂ']

51915 neain1snasan  neudsuluna wasdsulama wan1snansan
CMIN/DF Hounin 3 33916 0.963 WU U
RMR wonan 0.08 0.099 0.007 WU U
GFI 11NN31 0.9 0.695 0.995 UL e
CFI 11NN 0.9 0.598 1.000 HOULAEUN
IF| 111N71 0.9 0.601 1.000 HULA e
NF| 111N71 0.9 0.593 0.996 HULA e
TLI 11nA71 0.9 0.397 1.000 UL e

RMSEA $J98N31 0.08 0.310 0.000 BULNEU
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2NANT97 13 wansAdviiauasnadosvoslunanisindaus
AINAINNIIVBIGNAT WU AvllAuaenades tawn CMIN/DF, GFI, CFI, IFI, NFI, TLI, RMR
uay RMSEA Aeuuiuliea liuluninaeinisfiansan §adedeiuiunsuiulung 9
NF9INN5UFULAART LA NERAARD IV NAWIWNAUINNITRANTAN Lanedn Jumanis i
wsauaantsnesgnéniiauaenadosiudoyaieszdng uasdidhminnisannes

119551 faus 0.987-1.000 Fanwdt 13

ANNAAWTNYDIgAAN
(Customer expectations

Chi-square=5.775 df.=6 Sig.=.449 CMIN/df. = .963 n. =343
CFI=1.000 NFI=996 GFI=.995 AGFI=.978 IFI=1.000
RMSEA=.000 RMR=.007 TLI=1.000
AVE = .569 CR =.902

AT 12 HANTAATIATUAANITINVIAIUYIANUAINNTIVRIANAT

3.1.5 HANNSIATIZITUAANITINVBIAILUSTANUA T AR B

AwlIANAIANTIvEINAT Usenaumeiiwusdunala 31w 5

Ya v o

AwUs TIIFUANAUNITATIVEDUANUADARABIVBILULAANTTIAAILUTANUAI AT BTAU

Y

Toyaialszdng lngfinnsananaduinnuaenndes Awandlunised 14
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A15199 14 ANYEAMUERAAABIYRILULAANISINAILUTAINUAS RN

518015 Na9iNISNaNsaen  naudsuluwa waslsulama Wan1shansan

CMIN/DF penin 3 20.879 1.763 WA e
RMR 1ona1 0.08 0.041 0.007 UL eI
GFI 11nN731 0.9 0.884 0.994 UL e
CFI 11nN731 0.9 0.880 0.998 UL e

IFI 11nN1 0.9 0.881 0.998 WU
NFI 111NN71 0.9 0.876 0.996 FULN
TLI 111N171°0.9 0.761 0.994 HULN e
RMSEA 1ounin 0.08 0.241 0.047 WU U

NNE599 14 wandafvilnnanndevosluinanisindanys
Aussladesn nuin saiimnuasnades WA CMIN/DF, GFI, CFI, IFI, NFI, TLI, RMR wag
RMSEA reuusulinmna Bitduluminasinisfionsan §idedsindunsuiulinee Ssvdaain
nsUSulLnaRvlnNdeAAReAAIHIUNMIINIRATTUN WandT luwman1sinsanUsaany
arwsslatiedniinudenadasiutogaidaszdng uardianimdnnisoanosuinsgiu foud

0.970-0.998 flanwii 14

AH oﬁaeﬁ"mfw
(Repurchase Intention

Chi-square=5.285 df.=3 Sig.=.152 CMIN/df. =1.762 n. =343
CFI=.998 NFI=996 GFI=.994 AGFI=.970 IFI=.998
RMSEA=.047 RMR=.007 TLI=.994
AVE = .655 CR =.903

P a o o Lo & %
A9 13 man1sAaszilananisinvesianlsaundladagn
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=9
-

SAL1 dw

SAL2 i

SAL3 n

ASAFATUNATDE
(Sale Promotions)

SAL4 Jee—70

SAL5 4@ \

SAL6 4

EXP1 0 79
EXP2 Uszaumsaiifdsionusus

(Brand experience)

EXP3 49 7

EXP4 |

AWA1

AWA2 | et

ANSSUSIUTUGE
(Brand awareness)

IS

AWA3 |

AWA4 1

AWAS

EXPE1
EXPE2 7u -68
EXPE3 /s 83

S

ANUAIAW NYDIGNAN
(Customer expectations)

HOOERE @R OROOEEOEO®

mijim

X =

T|| O

mijjm

|l

ad ’
-

EXPES -

F

EXPE7

REP1 /
: 79

REP2 & 85

AMuGAdo

REP3 ge#—75 (Repurchase Intention)

REP4 4

OOOOE
HERRE

Chi-square=241.169 df.=210 Sig.=.069 CMIN/df. =1.148 n. =343
CFI=.995 NFI=.965 GFI=.952 AGFI=.914 IFI=.995
RMSEA=.021 RMR=.038 TLI=.992

AW 14 HANISIATIHIUAANITINVDIAUTNG 5 AU



daudi 4 man1siszilanalaseadng
Usenausie N13aaasuni1suie (Sale Promotions) Usyaun1salfidsowusus
(Brand experience) mﬁ‘quL‘Uiuﬁ (Brand awareness) mmmﬂwﬁwmqﬂﬁ’] (Customer
expectations) LLazm’m%ﬂﬁ]%jasg’] (Repurchase Intention)
dwFunsvedeuauigiuiieiinseidvinaszninefuusing 9 §3duleld
Tsunsuadn dudagu lunsiesest Wulusunsudisaguivaglunsadslunaauudgu

\etigatinsueusu viieUfiastunalaglusunsudsagy

| awareness‘ | | awareness?2 | | awareness3 || awareness4 || awareness5

0.701 0.713 0.661
0.666 0.557
0.094

07
0.46D 0.183
0.701 0454 4] Repurchase1

sale3 2

0.357
sale2 & 22| Repurchase?
sale1 S 0777
o Repurchase3

experience4

saleb

0.813

5 Repurchase4

0652

experience3 %8
0.204

: 0.746 e 0.409 Repurchaseb

experience2 (4
o
experience1 0.512
0.508 H
0.864 expectations
0.877 0.705 0.809

0.390

|expectations? [expectationsG ||expectat|'on55| |expectations4 | Iexpectation53| IexpectationSZI

AN 15 HaN1SAATIZIRNTIULUIAARBLUUINRBIENN1SIATIESS

(3

aiIdensrvialassaiimuduiusvesiudsuad 3aldn1sTmsien

i) 5

b

23AUTENBULTN BUdU (Confirmatory Factor Analysis: CFA) lWoRSI9@8UANNEURAUEIN

Ya o

[ A Y A T o v v & YV ¥ a 3
Lﬂutﬂ@'m%ﬂﬂ@lﬁ‘lﬁi@hl WoYNN15ATI@DUANNAUNUS LAY HIduazltn1sitAsIERauns

Y
1A59a374 (Structural Equation Model: SEM) Tunis@nwianuduiusvesiiuuslu@ane
wazna tnglun1sinsgiondeununin wazaunisiassasisvetrunmlunanlunisiiun

NATITIALBFTUNEANUAUNUSVDIAMLUTLAAN LADAILUTHANILUAUTUIALALAFAN

q
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a

A3delavinnisnsirdsuAlNdenadosvetanufgIuiuteyadelssdng
Tnenshased Auduiussenineiulsiudunisedutsanuduiusvesiinusdig 9
Tneliluna aunsiassadns (Structural equation modeling : SEM) wudn AdaidTanany
manzandildainmsinsizsdlisinunasinigfiionsan §ideduhnsuiulunalnyendesivil
Ufuluina (Model Modification Indices: MI) 18un15UsuAIa il sunsuiausuuy
agyinsusuadviiianniganoulagnsiisidunisdvinasenitefuusuns ugvinis

As1zailuy (Hair et al,, 2019)

A15199 15 AN519BEAIANERRNISNAFBUANNADAARBIVBILUAAFUNITIATIESNS

319019 Wneain1sNeIs - neudsuluna  wasdsulama wan1snansan
CMIN/DF Hoynin 3 4.873 1.065 UL U
RMR 1onin 0.08 0.092 0.058 WA U
CFl 11n1011.0.9 0.732 0.962 HULA e
IF| 19N 0.9 0.734 0.963 UL e
NFI 11NN27.0.9 0.687 0.930 FULN
TLI 11n71.0.9 0.703 0.922 WU U
RMSEA 1Jo8n31.0.08 0.106 0.054 HULAUN

INANTNT 15 wansarviiauaannaevadunanisinvedunasiu nui
Avll AuADAAd LawA CMIN/DF, CFI, IFI, NFI, TLI, RMR wag RMSEA fauusulunalyl
I ¢ a Yaw = o a 9 = o 9 v o=
Juluaunaeinisiiansan idedeandunissulima fardainisusuluwmanuyiiniig
A0AARBINNAT KIUNMIINTTHAITAN Uanad lumanisindiwdsladenviliiinaiussla
Fog1 IANUARAATDITUTRYA WIUTEINY WAzl vINN15aNNREUIATEIU AUs 0.922-
0.963 flanwil 15

NINAFBUANLRAFIUYDINITIATIEANFUT LS rnvesladendawali

Nnauasladedvesdisegesnduiledniluiuiinatnan Jmingassnd lneldluna
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aunslasaasidlunisnaaeuANuENTUSITE 1A TENINe Muds IneTensussanaAnls

Lﬂumqwjm (Maximum likelihood estimation)

A15199 16 LEAINISIATIZINONSNAVDINITAWEIUNITVIY USLAUNISAUNUADLUTUANA
HARaNIITUSLUTUA A1UAIANTIVEIENAT LaZNTITTUSLUTUA ANAIANTIVEY

anAflinadanunslatadl

FUNRFIY LU Beta () S.E. CR. p-value
1 SP -—-—-> BA 0.183 0.049 2.11 0.035**
2 SP -—-—-> CEP 0.290 0.038 3.89 0.001*
3 BE ----> BA 0.455 0.080 4.97 0.001*
4 BE ----> CEP 0.409 0.065 5.02 0.001*
5 BA -—--> Rl 0.204 0.059 2.85 0.001*
6 CEP-—-->RI 0.357 0.067 4.03 0.004*

VUBLF):

ISIKY (%

* nefla ArsdAgmniadaiseay 0.01

'
aaa

** 131809 AUYF AN INEDANSEAU 0.05

>

**SP @ Sale Promotion Ain- N13aL@31NI3E

»BE fg Brand Experience flo Usvaunsaifitisowusus
****BA A Brand Awareness Ao mﬁUiLLUiuﬂ‘

ook CEP fig Customer Expectations Ag A3 IMAINYI4URIGNA

*R| g Repurchase Intentions e Mausialaziam

Y = ! Y

91N915°99 16 wanlATUAIMENN1SAN0DENINTFIUNRAAIDBNENAVDIFINYS

[

welaneuanNdfaskUswean 8Ty Tnedl

a

midma%mmimsm@w%waL%amﬂﬁiami%’uiumuﬁ NANISAN®IASIT WUIN

a a

Jadudnunisduasunisvedidndnadavinaenisiuiuusud ([ = 0.183, t-value = 2.11

[y [

LAy p-value = 0.035) NszRultpzdAy19anan 0.05 daennaasfuauuAgIuAnIuall

(HD
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¥
a a

NsduaINNIVILABNINaBIUINFanNNAIAnIIvegnAl Han1sAnYIATl

wud1 Yadenunisdauasunisuiedansnalisuineainunanisvedgnan (=029, t-

[y

value = 3.89 uag p-value = <.001) NszRutisuzdfAgyn1eanan 0.05 denndosiuauuRgIy
Anmuald (H2)

MilfauwusuALBnEnaliuIndonIsTUIHUTUANANSANYIATI

s

Uszaunsal

falal U

wud Yadeiulszaunisalfifienusudddnsnadauandonissuiuusud (f = 0.455, t-
value = 4.97 uag p-value = <.001) Nsgautvgrdidgmeadiai 0.05 donaneatuANNAZIY

fsvuals (H3)

faa 1 aa a a

Uszaunsalnilnonusun BVIﬁWﬁL‘Uﬂ‘U’Jﬂ@IBﬂ’J’]%Jﬂ’mW?\‘i‘U@\‘iQﬂﬁ’] NANIANTE

faa a a

Asell wud Uszaumsalitfidenusudiisvsnaduindennuaaniswesgnéd (S = 0.409, t-

v Y 0w

value = 5.02 Uag p-value = <.001) NzAUtBEdAN19EaAN 0.05 donRRBINUANNAZIY

fsvuals (Ha)

sala a a

MsTuFkusUABNSwaLsuIndenuRalaTeYy nan1sAnwaTal wud Yady

a 1

Aun1ssuuusuAlidvinaluinsenussladeds ([ = 0.357, tvalue = 4.03 uag p-

value = <.001) NiszRAutiBazdIAYNI9EaR9 0.05 danpdosivauuRgIunnIuall (H5)
o 4 4 v é}

AUAINNIIYDNAINBNTNAT IUINHBAIINATRY Nan1sANWYIAT

1% a a

wu31 adedumnunienitwasgninddvsnadeuindenudsaded ([ = 0.204, t-value

Y Y o o =

= 2.85uaz p-value = 0.004) N5givdepsd1AyNII@dAN 0.05 donAdeIfuauufgu

Auualy (H6)
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aa1nan Jainanssnd dinguszasd 1. efinwszdumnufaiiuvesiegesiidniie
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auengquiilednluiunnainanIsingnssdntdnsnadenisd weasunisuie Ussaunisalil

frauusus N155uTiUsUAkarANAIAnivesgnAdIarealuAilateT 2. liteAnyn

aNSHaveINITALAIUNITUIBUTTAUNITNNTABLUTUA NdaNaraNITTUSIUTUALAEAIY
AIANIIVRIGNAT 3. WNBANYIBNTNAVRINITTUTIUTUA AUAIANTIVEINAT TidHasD
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mmmﬂ%a%wmgﬂm NSANWIATIULUUNISANTEN GUQFLGULLUU?{@UQ']NLUULQ?@QN@IUﬂqiLﬂU

¥

Joya lneIfidennquiiegiinnguuseyinsiil wieniside lnenudeyanauiegiaiy

Y

U 343 AY

ya o

a o o Ay X oy q'
A398vINTAULUUABUAINNATIAUUIIEFULUY Google Form uagguluuLenansi
fiuiauunszay Mmedsnisasiiuimeiuieyalazdsiuuasuaiuniudoaniglatngy
ntuseiukuuasuatnauliasun T wuinvuaty lneldssesnailunisiiuteya

3 dUam WerlumsiiouTesuas idelansiaasudeyatielvldveyaniauysaineuun
a & Vv = 3 dy Va o a b4
Insizhdeyauazulanalasnanisineluadell §Adganuisaauna aiusena uagl

[
[

JorausLuy Rl

5.1. d#5UNan13IdY
dauil 1 dayavialuvasgnauuunauniu

N153ATENY YA IUVBINBULUUADUAIY AB KRBUKUUADUAINTIUIY

Y Y

a

343 au Selirwandoads Ussnsdulngdunands $1uau 224 au Andudosay 65.3
umeyie §1uau 118 Ay Andudesas 34.4 uaz LGBTQ+ d7uau 0 Anludesas 0
fueny o1 18-25 U Bd1wau 5 au Anvdudosas 1.5 918 26-30 U fid1uau 25 au Anvdu
Sowaz 7.3 01y 31-40 U fd1wau 135 au Andudosas 39.4 01g 41-50 U fiduau 129 Au
Anudosas 37.6 81y 51 YPuly F91ua 49 Au Andu 14.3 Funisfne dnddsen
moulane Td1uiu 132 au Anludesay 38.5 Tseunoutans Id1uu 129 au Andudosas

a A

37.6 oyU3gey/Uaa 391uau 13 Ay Andudesas 3.8 Usgaes d9wiu 69 au Andu

a 1% 1 A v

favay 20.1 AULBANISEITAUAIABLADY UBYNI1 10,000 U 317U 46 AU Andu
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$a8ay 13.4 10,000-50,000 U T31u7u 86 AU AAduSasay 25.1 50,001-100,000 U
917U 59 Aadudasay 17.2 100,001-200,000 U T31u7u 79 Au Anvludeas 23.0
200,001-300,000 U H31u7u 33 Au Antdudessar 9.6 300,001-400,000 UM TF1uU 12

AY Anudaaz 3.5 400,001-500,000 U T31u7u 5 Au Asndudesas 1.5 waru1nnin

[
a ¥ 1

500,001 UnTULY T91uu 23 au Antdusesas 6.7 aruanudlunsda@edudidedunn
WU 1 ASeeedUa 911U 55 au Astdusesay 16.0 2 AswadUn1 1911IU 54 AU
311U 79 au Aaludesar 23.0 5 AaSwedUA A91uIu 41 au Astdusesay 12.0 6
ASIRFUAN H9UU 5 AU Andusesay 1.5 way 7 ASaadun1ut f91uau 5 au Aatdu
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